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LISTING PARTICULARS

swissport &)
SWISSPORT FINANCING S.A R.L.

€363,522,000 6.750% Senior Secured Notes due 2021
€264,644,000 9.750% Senior Notes due 2022

These listing particulars (the “Listing Particulars™) relate to the issuance of €363,522,000 in principal
amount of 6.750% Senior Secured Notes due 2021 (the “New Senior Secured Notes”) and €264,644,000 in
principal amount of 9.750% Senior Notes due 2022 (the “New Senior Notes,” and together with the New
Secured Notes, the “New Notes”), each issued by Swissport Financing S.a r.l. (the “New Issuer”). The New
Notes will be issued in connection with an exchange (the “Exchange Offer”) by Swissport Investments S.A.
(“Swissport Investments” or the “Existing Issuer”) of its (A) 6.750% Senior Secured Notes due 2021 with an
original aggregate principal amount of €400,000,000 (the “Existing Senior Secured Notes”) for New Senior
Secured Notes, and (B) 9.750% Senior Notes due 2022 with an original aggregate principal amount of
€290,000,000 (the “Existing Senior Notes,” and together with the Existing Senior Secured Notes, the “Existing
Notes”) for New Senior Notes. The New Notes will be issued in minimum denominations of €100,000 and
integral multiples of €1,000 in excess thereof.

An investment in the New Notes involves a high degree of risk. See “Risk Factors”
beginning on page 28 of these Listing Particulars.

The New Issuer has applied for the New Notes to be listed on the Official List of the Luxembourg Stock
Exchange and admitted to trading on the Euro MTF Market.

The New Issuer has not registered the New Notes or the guarantees of the New Notes described herein (the
“New Guarantees,” and together with the New Notes, the “New Securities”’) under the U.S. Securities Act of
1933, as amended (the “U.S Securities Act”), or the securities laws of any other jurisdiction. The New Securities
may not be offered or sold in the United States or to any U.S. persons except pursuant to an exemption from, or
in a transaction not subject to, the registration requirements of the U.S. Securities Act. The Exchange Offer has
been made only to, and the New Securities are being offered and will be issued only to, eligible holders of
Existing Notes (“Eligible Holders™) (i) in the United States, “qualified institutional buyers” (“QIBs”) in private
transactions in reliance upon the exemption from the registration requirements of the U.S. Securities Act
provided by Section 4(a)(2) thereof or (ii) outside the United States, persons other than “U.S. persons,” as that
term is defined in Rule 902 of Regulation S under the U.S. Securities Act, in offshore transactions in reliance
upon Regulation S. The Exchange Offer shall not give rise to or require a prospectus in a Member State of the
European Economic Area (“EEA”) which has implemented Directive 2003/71/EC (and amendments thereto,
including Directive 2010/73/EU, and any relevant implementing measure in a relevant member state, the
“Prospectus Directive”).

None of the Exchange Offer, the New Notes or the New Guarantees has been recommended or approved by
the U.S. Securities and Exchange Commission (the “SEC”) or any other federal or state securities commission or
regulatory authority, nor has any commission or regulatory authority passed upon the accuracy or adequacy of
these Listing Particulars. Any representation to the contrary is a criminal offense.

Joint Global Coordinators, Joint Bookrunners and Dealer Managers

Barclays J.P. Morgan

The date of these Listing Particulars is August 11, 2017.
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IMPORTANT INFORMATION

You should rely only on the information contained in these Listing Particulars. None of the Existing
Issuer, the Existing Notes Trustee, the Trustee, the New Issuer, the New Guarantors (as defined below), or
Barclays Bank PLC or J.P. Morgan Securities plc (collectively, the “Dealer Managers’’) have authorized
anyone to provide prospective investors with any information or represent anything about the Existing
Issuer, the New Issuer, the New Guarantors, the Dealer Managers or the Exchange Offer that is not
contained in these Listing Particulars, and you should not rely on any such information. None of the
Existing Issuer, the New Issuer, the New Guarantors or the Dealer Managers are making an offer of the
New Notes in any jurisdiction where such an offer would not be permitted. The information in these
Listing Particulars is current only as of the date on the cover, and our business or financial condition and
other information in these Listing Particulars may change after that date.

The New Securities have not been and will not be registered under the U.S. Securities Act, and the
Exchange Offer has been made only (i) to QIBs, in private transactions in reliance upon the exemption from the
registration requirements of the U.S. Securities Act provided by Section 4(a)(2) thereof, or (ii) to persons other
than “U.S. persons,” as that term is defined in Rule 902 of Regulation S under the U.S. Securities Act, in
offshore transactions in reliance upon Regulation S. The Exchange Offer shall not give rise to or require a
prospectus in an EEA Member State which has implemented the Prospectus Directive. Holders or beneficial
owners of Existing Notes who have certified that they are eligible to participate in the Exchange Offer
pursuant to the foregoing conditions are referred to as “Eligible Holders.” The New Notes are subject to
restrictions on transferability and resale and may not be transferred or resold except as permitted under
the U.S. Securities Act and other applicable securities laws, pursuant to registration or exemption
therefrom. Investors should be aware that they may be required to bear the financial risks of this
investment for an indefinite period of time. See “Notice to Investors.”

These Listing Particulars have been prepared by the Existing Issuer, the New Issuer and the New Guarantors
solely for application for listing on the Official List of the Luxembourg Stock Exchange and admission to trading
on the Euro MTF Market. These Listing Particulars do not constitute an offer to the public generally to subscribe
for or otherwise acquire the New Notes.

In addition, none of the Existing Issuer, the Existing Notes Trustee, the Trustee, the New Issuer, the New
Guarantors, the Dealer Managers, nor any of its or their respective representatives is making any representation
to you regarding the legality of an investment in the New Notes, and you should not construe anything in these
Listing Particulars as legal, business or tax advice. You should consult your own legal, tax and business advisors
regarding an investment in the New Notes. You are responsible for making your own examination of the New
Issuer and your own assessment of the merits and risks of investing in the New Notes. You must comply with all
laws applicable in any jurisdiction (and obtain all applicable consents and approvals) in which you buy, offer or
sell the New Notes or possess or distribute these Listing Particulars. None of the Existing Issuer, the Existing
Notes Trustee, the Trustee, the New Issuer, the New Guarantors or the Dealer Managers shall have any
responsibility for any of the foregoing legal requirements.

The information contained in these Listing Particulars has been furnished by the Existing Issuer and the
New Issuer and other sources they believe to be reliable. These Listing Particulars contain summaries, believed
to be accurate, of some of the terms of specific documents, but reference is made to the actual documents, copies
of which will be made available upon request, for the complete information contained in those documents. You
should contact the Existing Issuer, the New Issuer or the Dealer Managers if you require additional information
to verify the information contained in these Listing Particulars. All summaries are qualified in their entirety by
this reference.

By receiving these Listing Particulars, you acknowledge that you have not relied on the Dealer Managers,
the Existing Notes Trustee or the Trustee in connection with your investigation of the accuracy of this
information or your decision as to whether or not to invest in the New Notes.

The information set out in those sections of these Listing Particulars describing clearing and settlement is
subject to any change or reinterpretation of the rules, regulations and procedures of Euroclear or Clearstream,
Luxembourg currently in effect. Investors wishing to use this clearing system are advised to confirm the
continued applicability of its rules, regulations and procedures. While each of the Existing Issuer and the New
Issuer accepts responsibility for accurately summarizing the information concerning Euroclear and Clearstream,
Luxembourg, it will not have any responsibility or liability for any aspect of the records relating to, or payments
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made on account of, book-entry interests held through the facilities of any clearing system or for maintaining,
supervising or reviewing any records relating to such book-entry interests.

No person is authorized in connection with any offering made by these Listing Particulars to give any
information or to make any representation not contained in these Listing Particulars and, if given or made, any
other information or representation must not be relied upon as having been authorized by the New Issuer, the
Existing Issuer, the Existing Notes Trustee, the Trustee, the New Guarantors or the Dealer Managers. The
information contained in these Listing Particulars is accurate as of the date hereof. Neither the delivery of these
Listing Particulars at any time nor any commitment to tender Existing Notes in the Exchange Offer shall, under
any circumstances, create any implication that there has been no change in the information set forth in these
Listing Particulars or in the New Issuer’s business since the date of these Listing Particulars.

The Existing Issuer and the New Issuer each accept responsibility for the information contained in these
Listing Particulars. Each of the Existing Issuer and the New Issuer has made all reasonable inquiries and
confirmed to the best of its knowledge, information and belief that the information contained in these Listing
Particulars is true and accurate in all material respects, that the opinions and intentions expressed in these Listing
Particulars are honestly held, and neither the Existing Issuer nor the New Issuer is aware of any facts the
omission of which would make these Listing Particulars or any statement contained herein misleading in any
material respect.

The information contained under the heading “Exchange Rate Information” includes extracts from
information and data publicly released by official and other sources. While each of the New Issuer and the
Existing Issuer accepts responsibility for accurately summarizing the information concerning exchange rate
information, it accepts no further responsibility in respect of such information.

The Dealer Managers, the Existing Notes Trustee and the Trustee make no representation or warranty,
express or implied, as to, and assume no responsibility for, the accuracy or completeness of the information
contained in these Listing Particulars. Nothing contained in these Listing Particulars is, or shall be relied upon as,
a promise or representation by the Dealer Managers, the Existing Notes Trustee or the Trustee as to the past or
the future.

Neither the Existing Notes Trustee nor the Trustee provide the Eligible Holders with any legal, business, tax
or other advice in connection with these Listing Particulars.

No dealer, salesperson or other person has been authorized to give any information or to make any
representation or warranty not contained in these Listing Particulars and, if given or made, such information or
representation or warranty may not be relied upon as having been authorized by the Existing Issuer and the New
Issuer, the Existing Notes Trustee, the Trustee or the Dealer Managers.

Neither the Existing Notes Trustee nor the Trustee (or their respective affiliates, directors, officers,
employees and agents) has separately verified the information contained herein and neither the Existing Notes
Trustee nor the Trustee (or their affiliates, directors, officers, employees or agents) makes any representations,
warranties, undertakings or recommendations whatsoever (express or implied) regarding these Listing Particulars
or the Exchange Offer and none of such persons accepts any liability or responsibility as to the accuracy or
completeness of the information contained in these Listing Particulars or any other information provided by the
Existing Issuer and the New Issuer in connection with or in relation to the Exchange Offer.

Neither the Existing Notes Trustee nor the Trustee shall have any liability whatsoever to the Existing Issuer
and the New Issuer, the Eligible Holders or any other party in respect of any matter relating to these Listing
Particulars. Neither the Existing Notes Trustee nor the Trustee makes any representation that all relevant
information has been disclosed to Eligible Holders in these Listing Particulars.

None of the SEC, any state securities commission or any other regulatory authority has approved or
disapproved of the New Securities, nor have any of the foregoing authorities passed upon or endorsed the merits
of the Exchange Offer or the accuracy or adequacy of these Listing Particulars. Any representation to the
contrary is a criminal offence in the United States and could be a criminal offense in other countries.

The New Notes are subject to restrictions on transferability and resale and may not be transferred or resold
except as permitted under the U.S. Securities Act and applicable securities laws. You should be aware that you
may be required to bear the financial risks of this investment for an indefinite period of time. See “Notice to
Investors.”
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The distribution of these Listing Particulars and the Exchange Offer are restricted by law in some
jurisdictions. These Listing Particulars do not constitute an offer to sell or an invitation to tender, subscribe for or
purchase any of the Existing Notes or New Notes in any jurisdiction in which such offer or invitation is not
authorized or to any person to whom it is unlawful to make such an offer or invitation. Each prospective investor
must comply with all applicable laws and regulations in force in any jurisdiction in which it purchases, offers or
sells the Existing Notes or New Notes or possesses or distributes these Listing Particulars, and must obtain any
consent, approval or permission required under any regulations in force in any jurisdiction to which it is subject
or in which it makes such purchases, offers or sales, and none of the New Issuer, the Existing Issuer or the Dealer
Managers shall have any responsibility therefor. See “Notice to Investors.”

SELLING RESTRICTIONS

THE NEW SECURITIES MAY NOT BE OFFERED TO THE PUBLIC WITHIN ANY
JURISDICTION. BY ACCEPTING DELIVERY OF THESE LISTING PARTICULARS, YOU AGREE
NOT TO OFFER, SELL, RESELL, TRANSFER OR DELIVER, DIRECTLY OR INDIRECTLY, ANY
NOTES TO THE PUBLIC.

United States

The Exchange Offer has been made in the United States in reliance upon an exemption from registration
under the U.S. Securities Act for an offer and sale of the New Notes which does not involve a public offering. In
making your purchase, you will be deemed to have made certain acknowledgments, representations, warranties
and agreements that are described in these Listing Particulars. See “Notice to Investors.”

The Exchange Offer has been made only to, and the New Securities are being offered and will be issued
only to, Eligible Holders of Existing Notes that are (i) QIBs in private transactions in reliance upon the
exemption from the registration requirements of the U.S. Securities Act provided by Section 4(a)(2) thereof, or
(ii) persons other than “U.S. persons,” as that term is defined in Rule 902 of Regulation S under the U.S.
Securities Act, in offshore transactions in reliance upon Regulation S.

The New Securities described in these Listing Particulars have not been registered with, recommended by or
approved by the SEC, any state securities commission in the United States or any other securities commission or
regulatory authority, nor has the SEC, any state securities commission in the United States or any such securities
commission or authority passed upon the accuracy or adequacy of these Listing Particulars. Any representation to
the contrary is a criminal offence.

European Economic Area

These Listing Particulars have been prepared on the basis that all offers of the New Notes will be made
pursuant to an exemption under Article 3 of the Prospectus Directive (as defined below), as implemented in
member states of the EEA, from the requirement to produce a prospectus for offers of the New Notes.
Accordingly, any person making or intending to make any offer within the EEA of the New Notes should only do
so in circumstances in which no obligation arises for us or any of the Dealer Managers to produce a prospectus
for such offer. Neither the New Issuer nor the Dealer Managers have authorized, nor do we authorize, the making
of any offer of New Notes through any financial intermediary, other than offers made by the Dealer Managers,
which constitute the final placement of the New Notes contemplated in these Listing Particulars.

Each of the Dealer Managers has represented and agreed that in addition to what is set out above, in relation
to each Relevant Member State of the EEA that has implemented the Prospectus Directive (each, a “Relevant
Member State”), with effect from and including the date on which the Prospectus Directive is implemented in
that Relevant Member State, it has not made and will not make an offer of Notes which are the subject of the
offering contemplated by these Listing Particulars to the public in that Relevant Member State other than:

(a) to any legal entity which is a qualified investor as defined in the Prospectus Directive;

(b) 150 natural or legal persons (other than qualified investors as defined in the Prospectus Directive),
subject to obtaining the prior consent of the relevant Dealer Manager or Dealer Managers nominated by
the New Issuer for any such offer; or

(c) 1in any other circumstances falling within Article 3(2) of the Prospectus Directive,
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provided that no such offer of Notes shall require the New Issuer or any New Guarantor to publish a
prospectus pursuant to Article 3 of the Prospectus Directive.

For the purposes of this restriction, the expression an “offer of Notes to the public” in relation to the New
Notes in any Relevant Member State means the communication in any form and by any means of sufficient
information on the terms of the offer and the New Notes to be offered so as to enable an investor to decide to
purchase or subscribe the New Notes, as the same may be varied in that Member State by any measure
implementing the Prospectus Directive in that Member State. The expression “Prospectus Directive” means
Directive 2003/71/EC (as amended, including by Directive 2010/73/EU), and includes any relevant
implementing measure in the Relevant Member State.

Each subscriber for, or purchaser of, the New Notes in the offering located within a member state of the
EEA will be deemed to have represented, acknowledged and agreed that it is a “qualified investor” within the
meaning of Article 2(1)(e) of the Prospectus Directive. We, each Dealer Manager and their affiliates, and others
will rely upon the truth and accuracy of the foregoing representation, acknowledgment and agreement.

Belgium

The New Notes are not intended to be offered, sold to or otherwise made available to and should not be
offered, sold or otherwise made available in Belgium to any “consumer” (consument/consommateur) within the
meaning of the Belgian Code of Economic Law (Wetboek economisch recht/Code de droit economique) of
February 28, 2013, as amended from time to time.

Grand Duchy of Luxembourg

These Listing Particulars constitute a prospectus to be approved by the Luxembourg Stock Exchange for the
purpose of part IV of the Luxembourg law dated July 10, 2005 on prospectuses for securities, as amended (the
“Luxembourg Prospectus Law”), and for the purpose of the rules and regulations of the Luxembourg Stock
Exchange. The terms and conditions of these Listing Particulars have however not been approved by and will not
be submitted for approval to the Luxembourg Financial Services Authority (Commission de Surveillance du
Secteur Financier) for purposes of public offering or sale in the Grand-Duchy of Luxembourg (“Luxembourg”).
Accordingly, the New Notes may not be offered or sold to the public in Luxembourg, directly or indirectly, and
neither these Listing Particulars nor any other circular, prospectus, form of application, advertisement,
communication or other material may be distributed, or otherwise made available in or from, or published in
Luxembourg, except in circumstances which, pursuant to the Luxembourg Prospectus Law, constitutes (i) an
offer of securities which benefits from an exemption to or (ii) a transaction not subject to, the requirement to
publish a prospectus in accordance with the Luxembourg Prospectus Law.

The Netherlands

Each Dealer Manager has represented and agreed that any New Notes will only be offered in the
Netherlands to qualified investors (as defined in the Prospectus Directive (as defined under “—FEuropean
Economic Area” above).

Switzerland

These Listing Particulars, as well as any other material relating to the New Notes which are the subject of
the offering contemplated by these Listing Particulars, do not constitute an issue prospectus pursuant to article
652a and/or article 1156 of the Swiss Code of Obligations and may not comply with the Directive for Notes of
Foreign Borrowers of the Swiss Bankers Association. The New Notes will neither be publicly offered nor listed
on the SIX Swiss Exchange Ltd., or any other Swiss stock exchange or regulated trading facility and, therefore,
the documents relating to the New Notes, including, but not limited to, these Listing Particulars, do not claim to
comply with the disclosure standards of the Swiss Code of Obligations and the listing rules of SIX Swiss
Exchange Ltd. and corresponding prospectus schemes annexed to the listing rules of the SIX Swiss Exchange Ltd
or the listing rules of any other Swiss stock exchange or regulated trading facility. Neither these Listing
Particulars nor any other material relating to the New Notes may be publicly distributed or otherwise made
publicly available in Switzerland. The New Notes are being offered in Switzerland by way of a private placement
to a limited number of selected investors only, without any public advertisement and only to investors who do
not purchase the New Notes with the intention to distribute them to the public. The investors will be individually
approached directly from time to time. Neither these Listing Particulars nor any other offering or marketing
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material relating to the offering or the New Notes have been or will be filed with or approved by any Swiss
regulatory authority. These Listing Particulars, as well as any other material relating to the New Notes, may only
be used by those investors to whom it has been handed out in connection with the offering described herein and
may neither directly nor indirectly be distributed or made available to other persons without the New Issuer’s
express consent. These Listing Particulars, as well as any other material relating to the New Notes, may not be
used in connection with any other offer and shall in particular not be copied and/or distributed to the public in (or
from) Switzerland.

United Kingdom

In the United Kingdom, each Dealer Manager has represented and agreed that: (a) (i) it is a person whose
ordinary activities involve it in acquiring, holding, managing or disposing of investments (as principal or agent)
for the purposes of its business, and (ii) it has not offered or sold and will not offer or sell the New Notes other
than to persons whose ordinary activities involve them in acquiring, holding, managing or disposing of
investments (as principal or as agent) for the purposes of their businesses or who it is reasonable to expect will
acquire, hold, manage or dispose of investments (as principal or agent) for the purposes of their businesses where
the issue of the New Notes would otherwise constitute a contravention of Section 19 of Financial Services and
Markets Act 2000 (the “FSMA”) by the New Issuer; (b) it has only communicated or caused to be communicated
and will only communicate or cause to be communicated an invitation or inducement to engage in investment
activity (within the meaning of Section 21 of the FSMA) received by it in connection with the issue or sale of the
New Notes in circumstances in which Section 21(1) of the FSMA does not apply to the New Issuer; and (c) it has
complied and will comply with all applicable provisions of the FSMA with respect to anything done by it in
relation to the New Notes in, from or otherwise involving the United Kingdom.
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CERTAIN DEFINITIONS
“Adjusted Swissport EBITDA” means Swissport EBITDA minus the portion contributed by our
Unrestricted Subsidiaries to Swissport EBITDA.

“Amended and Restated Credit Agreement” refers to the amended and restated Credit Agreement to be
entered into prior to the Settlement Date, among, inter alios, the New Primary Obligor, the New Parent
Guarantor, Swissport International Ltd. and Swissport Group (USA) LLC as borrowers, and Barclays Bank
PLC as agent and security agent, as described under “Description of Certain Financing Arrangements.”

“Clearstream, Luxembourg” means Clearstream Banking, société anonyme.
“Collateral” has the meaning ascribed to it under the “Description of the New Senior Secured Notes.”

“Contract Renewal Rate” means, in any given period, the total aggregate revenue of all contracts
successfully renewed as a percentage of the total aggregate revenue of all contracts coming up for renewal
over such period.

“Credit Agreement” refers to the credit agreement dated January 20, 2016, among, inter alios, the Existing
Primary Obligor, the Swissport Parent Entity, Swissport International Ltd. and Swissport Group (USA) LLC
as borrowers, and Barclays Bank PLC as agent and security agent.

“Dealer Managers” means Barclays Bank PLC and J.P. Morgan Securities plc.

“DSO” refers to day sales outstanding, which is the measure of the average number of days after a sale has
been made until the revenue associated with that sale is collected.

“EBITDA” means earnings before interest, tax, depreciation and amortization.

“EEA” means European Economic Area.

“Eligible Holders” has the meaning set forth on the cover page to these Listing Particulars.
“Euroclear” means Euroclear Bank SA/NV.

“Euro MTF Market” means the Euro MTF Market of the Luxembourg Stock Exchange.

“Exchange Offer” has the meaning set forth on the cover page to these Listing Particulars.

“Existing Guarantors” means the Existing Parent Guarantor and the Existing Subsidiary Guarantors.

“Existing Indentures” means the Existing Senior Secured Notes Indenture and the Existing Senior Notes
Indenture.

“Existing Issuer” means Swissport Investments S.A., a société anonyme organized under the laws of the
Grand Duchy of Luxembourg.

“Existing Notes” means the Existing Senior Secured Notes and the Existing Senior Notes.

“Existing Notes Guarantors” refers to Swissport Group S.a r.l. and those subsidiaries of Swissport
Investments S.A. that currently guarantee the Existing Notes.

“Existing Notes Trustee” means U.S. Bank Trustees Limited as trustee under each of the Existing
Indentures.

“Existing Parent Guarantor” means Swissport Group S.a r.l., a société a responsibilité limitée organized
under the laws of the Grand Duchy of Luxembourg, in its capacity as parent guarantor of the Existing Notes.

“Existing Primary Obligor” means Swissport Investments S.A., a société anonyme organized under the
laws of the Grand Duchy of Luxembourg.

“Existing Senior Secured Notes” means the €400,000,000 6.750% Senior Secured Notes issued by the
Existing Issuer on December 14, 2015, all of which remained outstanding as of the commencement of the
Exchange Offer.

“Existing Senior Secured Noteholders” means holders of Existing Senior Secured Notes.

“Existing Senior Secured Notes Indenture” means the indenture dated December 14, 2015, governing the
Existing Senior Secured Notes.

“Existing Subsidiary Guarantors” mean Aguila 2 S.a r.l., Swissport Cargo Services Belgium NV,
Swissport Brazil Ltda., Swissport Canada Inc., Swissport Canada Fuel Services Inc., Swissport Canada
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Handling Inc., Swissport Canada Deicing Inc., Aguila Bid AG, Swissport Group Services GmbH, Swissport
International Ltd., Swissport Cargo Services Deutschland GmbH, Swissport Germany Holding GmbH,
Swissport Handling S.A.U., Swissport Holding Spain, S.L., Swissport Ireland Limited, Cargo Service
Center de México S.A. de C.V., Swissport Mexico Holding, S. de R.L. de C.V., Swissport Amsterdam B.V.,
Swissport Cargo Services The Netherlands B.V., Swissport Holding B.V., Cargo Service Center East Africa
B.V., Swissport Nederland B.V., Swissport Trinidad and Tobago Ltd., Flightcare Multiservices UK Limited,
Servisair Group Ltd, Swissport GB Limited, Swissport Cargo Services UK Ltd., Swissport Fuelling Ltd.,
Swissport Ltd., Swissport UK Holding Limited, Servisair Americas LLC, Servisair Fuel Leasing
Corporation, Swissport Cargo Services Inc., Swissport Cargo Holdings Inc., Swissport Fueling Inc.,
Swissport North America Holdings, Inc., Swissport Holdings Inc., Swissport North America Inc., Swissport
SA Fuel Services, LLC, Swissport SA, LLC, Swissport SA USA, LLC, Swissport USA Inc., Swissport
Group (USA) LLC and Swissport Kenya Limited.

“Existing Senior Notes” means the €290,000,000 9.750% Senior Notes issued by the Existing Issuer on
December 14, 2015, €280,500,000 of which remained outstanding as of the commencement of the Exchange
Offer.

“Existing Senior Noteholders” means holders of Existing Senior Notes.

“Existing Senior Notes Indenture” means the indenture dated December 14, 2015, governing the Existing
Senior Notes.

“FATCA” means:

(a) sections 1471 to 1474 of the U.S. Internal Revenue Code and the Treasury regulations and official
guidance issued thereunder, each as amended from time to time (“U.S. FATCA”);

(b) any inter-governmental agreement between the United States and any other jurisdiction entered into in
connection with U.S. FATCA (an “IGA™);

(c) any treaty, law, regulation or official guidance enacted, issued or amended in any jurisdiction which
facilitates the implementation of U.S. FATCA or an IGA (“Implementing Law”); and

(d) any agreement entered into with the U.S. Internal Revenue Service, the U.S. government or any
governmental or tax authority in any other jurisdiction in connection with U.S. FATCA, an IGA or any
Implementing Law.

“FSMA” means the United Kingdom’s Financial Services and Markets Act 2000.

“HNA Acquisition” means the acquisition of Aguila 2 S.A. (now Aguila 2 S.a r.1.) by the Existing Issuer,
an indirect subsidiary of HNA Group, on February 10, 2016.

“HNA Acquisition Target” means Aguila 2 S.A. (now Aguila 2 S.a r.1.), a company organized under the
laws of the Grand Duchy of Luxembourg.

“HNA Group” refers to HNA Group Co., Ltd., a company organized under the laws of the People’s
Republic of China.

“IFRS” means International Financial Reporting Standards as adopted by the European Union.

“Intercreditor Agreement” refers to the intercreditor agreement dated January 20, 2016, among, inter
alios, the Existing Issuer, the Swissport Parent Entity, Swissport Group (USA) LLC, U.S. Bank Trustees
Limited as Existing Notes Trustee, and Barclays Bank PLC as security agent and administrative agent, as
described under “Description of Certain Financing Arrangements,” which will be amended and restated on
or about the Settlement Date as part of the Transactions.

“Listing Particulars” means these Listing Particulars.

“Net Contract Wins” means, in any given period, the total aggregate annualized revenue of all contracts
successfully won over such period, less the total aggregate annualized revenue of all contracts lost during
such period.

“New Guarantees” collectively refers to the New Senior Secured Notes Parent Guarantee, the New Senior
Secured Notes Subsidiary Guarantees, the New Senior Notes Parent Guarantee and the New Senior Notes
Subsidiary Guarantees to be issued by the New Guarantors guaranteeing the New Notes.

“New Guarantors” means the New Parent Guarantor and the New Subsidiary Guarantors.
“New Indentures” collectively refers to the New Senior Secured Notes Indenture and the New Senior Notes

Indenture
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“New Issuer” means Swissport Financing S.a r.l. (formerly Aguila 3 S.A.), a société a responsibilité limitée
organized under the laws of the Grand Duchy of Luxembourg.

“New Notes” has the meaning set forth on the cover page to these Listing Particulars.

N

“New Parent Guarantor” refers to Swissport Holding International S.a r.l., a société a responsibilité
limitée organized under the laws of the Grand Duchy of Luxembourg, which is the direct parent company of
the New Issuer.

“New Primary Obligor” means Swissport Financing S.a r.l. (formerly Aguila 3 S.A.), a société a
responsibilité limitée organized under the laws of the Grand Duchy of Luxembourg.

“New Senior Secured Notes” has the meaning set forth on the cover page to these Listing Particulars.

“New Senior Secured Notes Guarantees” refers to the guarantees issued by the New Guarantors
guaranteeing the New Senior Secured Notes.

“New Senior Secured Notes Indenture” means the indenture governing the New Senior Secured Notes.

“New Senior Secured Notes Parent Guarantee” refers to the guarantee provided on a senior basis by the
New Parent Guarantor in relation to the New Senior Secured Notes.

“New Senior Secured Notes Subsidiary Guarantees” refers to the guarantees provided on a senior basis
by the New Subsidiary Guarantors.

“New Subsidiary Guarantees” refers to the guarantees given by the New Subsidiary Guarantors in respect
of the New Notes.

“New Subsidiary Guarantors” refers the Existing Subsidiary Guarantors, excluding Aguila 2 S.a r.l. and
Swissport Brazil Ltda.

“New Senior Notes” has the meaning set forth on the cover page to these Listing Particulars.

“New Senior Notes Guarantees” refers to the guarantees issued by the New Guarantors guaranteeing the
New Senior Notes.

“New Senior Notes Indenture” means the indenture governing the New Senior Notes.

“New Senior Notes Parent Guarantee” refers to the guarantee provided on a senior subordinated basis by
the New Parent Guarantor in relation to the New Senior Notes.

“New Senior Notes Subsidiary Guarantees” refers to the guarantees provided on a senior subordinated
basis by the New Subsidiary Guarantors in relation to the New Senior Notes.

“Non-Eligible Holders” has the meaning set forth on the cover page to these Listing Particulars.
“OECD” means the Organization for Economic Co-operation and Development.
“Principal Paying Agent” refers to Elavon Financial Services DAC, UK Branch.

“Registrar” refers to Elavon Financial Services DAC, a company incorporated under the laws of the
Republic of Ireland.

“Revolving Credit Facility” refers to the senior secured revolving credit facility available under the Credit
Agreement.

“SEC” means the U.S. Securities and Exchange Commission.

“Security Agent” refers to Barclays Bank PLC, as security agent under the New Senior Secured Notes
Indenture.

“Security Documents” has the meaning ascribed to it under the “Description of the New Senior Secured Notes.”
“Senior Facilities” refers to the Term Loan B Facility and the Revolving Credit Facility.

“Sponsor Facility” means the facility agreement dated January 26, 2016 and made between, amongst
others, HNA Aviation (Hong Kong) Ground Handling Holdings Co., Limited as borrower and Industrial and
Commercial Bank of China Limited, Yangpu Branch as agent and security agent.

“Sponsor Facility Liens” means the pledges over the share capital of the Existing Parent Guarantor, the
Existing Issuer and the HNA Acquisition Target dated January 27, 2016.
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“Sponsor Facility Violations” means violations of the Sponsor Facility arising from the Specified Credit
Agreement Events of Defaults that will be cured if the Exchange Offer and the amendment and restatement
of the Credit Agreement are completed successfully as more specifically described elsewhere in these
Listing Particulars.

“Swissport” refers to the Swissport Parent Entity and its subsidiaries.

“Swissport Belgium” refers to Swissport Belgium NV, a limited liability company (Naamloze
Vennootschap) organized under the laws of the Kingdom of Belgium.

“Swissport Brazil” refers to Swissport Brasil Ltda., a limited liability company (limitada) organized under
the laws of the Federative Republic of Brazil.

“Swissport Cargo Services Brazil” refers to Cargo Service Center Brasil S.A.T.A. Ltda., a limited liability
company (limitada) organized under the laws of the Federative Republic of Brazil.

“Swissport Cargo Services France” refers to Swissport Cargo Services France S.a r.l., a société a
responsibilité limitée organized under the laws of the Republic of France.

“Swissport Cargo Services Israel” refers to Swissport Cargo Services Israel Ltd., a limited liability
company organized under the laws of the State of Israel.

“Swissport EBITDA” means operating profit for the period before acquisition and integrations costs, as
included in the consolidated income statement and before depreciation, amortization, restructuring and
onerous contract charges, non-cash pension expenses and other long-term employee benefits, unallocated
other income and reporting adjustments.

“Swissport Group” refers to the Swissport Parent Entity and its subsidiaries.

“Swissport International Ltd.,” “Swissport International AG” and “Swissport International SA” refer
to Swissport International Ltd., a corporation incorporated under the laws of Switzerland. Under Swiss law,
the abbreviations “Ltd,” “AG” and “SA” may be used interchangeably when referring to this company.

“Swissport Parent Entity” refers to Swissport Group S.a r.l., a société a responsibilité limitée organized
under the laws of the Grand Duchy of Luxembourg, which is a direct parent of the Existing Issuer.

“Swissport Saudi” refers to Swissport Saudi Arabia Ltd., a company organized under the laws of the
Kingdom of Saudi Arabia.

“Term Loan B Facility” refers to the six-year senior secured term loan B facility available under the Credit
Agreement.

“Trustee” means U.S. Bank Trustees Limited, as trustee under the New Senior Secured Notes Indenture and
the New Senior Notes Indenture.

“Unrestricted Subsidiaries” refers, collectively, to Swissport Cargo Services Israel Ltd, Swissport Belgium
NV, Swissport Cargo Services France S.a r.l., Swissport Saudi Arabia Ltd., Cargo Service Center Brazil
S.A.T.A. Ltda., Swissport Brasil Ltda., and their respective subsidiaries.

“U.S. Exchange Act” means the U.S. Securities Exchange Act of 1934, as amended, and the rules and
regulations of the SEC promulgated thereunder.

“U.S. Securities Act” means the U.S. Securities Act of 1933, as amended, and the rules and regulations of

the SEC promulgated thereunder.
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TAX CONSIDERATIONS

Prospective purchasers of the New Notes are advised to consult their own tax advisors as to the
consequences of purchasing, holding and disposing of the New Notes, including, without limitation, the
application of U.S. federal tax laws to their particular situations, as well as any consequences to them under the
laws of any other taxing jurisdiction, and the consequences of purchasing the New Notes. See “Certain Tax
Considerations.”

FORWARD-LOOKING STATEMENTS

These Listing Particulars contain forward-looking statements within the meaning of the U.S. federal
securities laws regarding future financial performance and results and other statements that are not historical
facts (“forward-looking statements”). These forward-looking statements include, but are not limited to,
statements other than statements of historical facts contained in these Listing Particulars, including, but without
limitation, those regarding our future financial condition, results of operations and business, our product,
acquisition, disposition and finance strategies, our capital expenditure priorities, subscriber growth and retention
rates, competitive and economic factors, the maturity of our markets, anticipated cost increases, liquidity, credit
risk and target leverage levels. In some cases, you can identify these statements by terminology such as “aim,”
“anticipate,” “believe,” “continue,” ‘“could,” “estimate,” “expect,” “intend,” “may,” “plan,” “potential,”
“predict,” “project,” “should,” “will” and similar words used in these Listing Particulars.

s

By their nature, forward-looking statements are subject to numerous assumptions, risks and uncertainties.
Many of these assumptions, risks and uncertainties are beyond our control. Accordingly, actual results may differ
materially from those expressed or implied by the forward-looking statements. Such forward-looking statements
are based on numerous assumptions regarding our present and future business strategies and the environment in
which we operate. We caution readers not to place undue reliance on such forward-looking statements, which
speak only as of the date of these Listing Particulars, and expressly disclaim any obligation or undertaking to
disseminate any updates or revisions to any forward-looking statement contained herein, to reflect any change in
expectations with regard thereto, or any other change in events, conditions or circumstances on which any such
statement is based.

Where, in any forward-looking statement, an expectation or belief is expressed as to future results or events,
such expectation or belief is expressed in good faith and believed to have a reasonable basis, but there can be no
assurance that the expectation or belief will result or be achieved or accomplished.

Risks and uncertainties that could cause actual results to vary materially from those anticipated in the
forward-looking statements included in these Listing Particulars include those described in the section entitled
“Risk Factors.”

The following include some, but not all, of the factors that could cause actual results or events to differ

materially from those anticipated results or events:

e general economic trends and trends in the aviation industries;

* increasing pricing pressure;

e the competitive environment in which we operate;

¢ airline consolidation and the increase of low-cost carriers;

e competition from other means of transportation, including rail travel;

e airport deregulation;

e terrorist attacks, epidemics and natural calamities;

e damage to aircraft, airports or cargo and injuries to individuals;

e deterioration of demand due to the global economic crisis;

e fluctuations in exchange rates;

e ability to expand successfully through acquisitions and to integrate acquired businesses;

e ability to penetrate new markets;
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e availability of funds;

e economic downturns or disruptions;

e changes in tax laws;

e ability to obtain required certifications;
e pension obligations;

e legal and regulatory proceedings;

¢ environmental liabilities; and

e the interests of shareholders not being aligned with the interests of the noteholders.

We urge you to read the sections of these Listing Particulars entitled “Risk Factors,” “Management’s
Discussion and Analysis of Financial Condition and Results of Operations,” “Industry Overview” and “Business”
for a more complete discussion of the factors that could affect our future performance and the markets in which
we operate. In light of these risks, uncertainties and assumptions, the forward-looking events described in these
Listing Particulars may not occur. These forward-looking statements speak only as of the date on which the
statements were made. The New Issuer undertakes no obligation to update or revise any forward-looking
statement or risk factor, whether as a result of new information, future events or developments or otherwise.

The cautionary statements set forth above should be considered in connection with any subsequent written
or oral forward-looking statements that the Existing Issuer, the New Issuer or persons acting on their behalf may
issue. Each of the Existing Issuer and the New Issuer undertakes no obligation to review or confirm analysts’
expectations or estimates or to release publicly any revisions to any forward-looking statements to reflect events
or circumstances after the date of these Listing Particulars.

These Listing Particulars disclose important factors that could cause our actual results to differ materially
from the expectations set out in these Listing Particulars. These cautionary statements qualify all forward-looking
statements attributable to the Existing Issuer, the New Issuer or persons acting on their behalf. When we indicate
that an event, condition or circumstance could or would have an adverse effect on the Existing Issuer or the New
Issuer, it means to include effects upon our business, financial and other conditions, results of operations and the
New Issuer’s ability to make payments on the New Notes.

TRADEMARKS AND TRADE NAMES

Swissport owns or has rights to certain trademarks or trade names that it uses in conjunction with the
operation of its businesses. Each trademark, trade name or service mark of any other company appearing in these
Listing Particulars belongs to its holder.

MARKET, INDUSTRY AND STATISTICAL DATA

Unless otherwise expressly indicated or noted below, all information regarding markets, market size, market
share, market position, growth rates and other industry data pertaining to our business contained in these Listing
Particulars is based on estimates prepared by us based on certain assumptions and our knowledge of the industry
in which we operate, as well as data from various market research, publicly available information and industry
publications, including reports published by various third-party sources. Industry publications generally state that
the information they contain has been obtained from sources believed to be reliable, but that the accuracy and
completeness of such information is not guaranteed. We have not independently verified such data.

In some cases there is no readily available external information (whether from trade and business
organizations and associations, government bodies or other organizations) to validate market-related analyses
and estimates, requiring us to rely on our own internally developed estimates regarding the industry in which we
operate, our position in the industry, our market share and the market shares of various industry participants
based on experience, our own investigation of market conditions and our review of industry publications,
including information made available to the public by our competitors. While we have examined and relied upon
certain market or other industry data from external sources as the basis of our estimates, neither we nor the
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Dealer Managers have verified that data independently. We and the Dealer Managers cannot assure you of the
accuracy and completeness of, and take no responsibility for, such data. Similarly, although we believe our
internal estimates to be reasonable, such estimates have not been verified by any independent sources, and we
cannot assure you as to their accuracy or that a third party using different methods to assemble, analyze or
compute market data would obtain the same result.

Historical and current market data used throughout these Listing Particulars were obtained from internal
company analyses and industry publications, including the report of Roland Berger Strategy Consultants
(“Roland Berger”) described below. Industry surveys and publications generally state that the information
contained therein has been obtained from sources believed to be reliable, but the accuracy and completeness of
the information contained in industry surveys and publications is not guaranteed. In addition, the information set
forth in the “Industry” section of these Listing Particulars has been derived from a report prepared by Roland
Berger dated June 27, 2017 that was commissioned in connection with the Exchange Offer. The report states that
the information contained therein has been obtained from sources believed to be reliable, but that the accuracy
and completeness of such information is not guaranteed. We believe that this report is reliable but we have not
independently verified the report and cannot guarantee its accuracy or completeness. The projections and
forward-looking statements in the “Industry” section are not guarantees of future performance and actual events
and circumstances could differ materially from current expectations. Numerous factors could cause or contribute
to such differences. See “Forward-Looking Statements” and “Risk Factors.” We have not independently verified
any of this market data. While we are not aware of any misstatements regarding any industry or similar data
presented herein, such data involve risks and uncertainties and is subject to change based on various factors,
including those discussed under the “Risk Factors” section in these Listing Particulars.

Internal company analyses as described above, while believed by us to be reliable, have not been verified by
any independent sources, and neither we nor any of the Dealer Managers make any representation as to the
accuracy of such information. In these Listing Particulars, we present estimates of Swissport’s market share for
its ground handling and cargo handling services. Swissport estimates its market share within each line of service
in which it operates by making adjustments to data obtained from industry publications. Such adjustments are
based on assumptions that may not be accurate, and, as a result, Swissport’s actual market share may differ from
the estimates presented in these Listing Particulars.
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PRESENTATION OF FINANCIAL AND OTHER INFORMATION

Presentation of Financial Information

The New Parent Guarantor is a newly formed company, incorporated in the Grand Duchy of Luxembourg as
an indirect subsidiary of the Swissport Parent Entity and the direct subsidiary of Aguila 2 S.ar.l. (“Aguila 2”) for
the purpose of facilitating the Exchange Offer, and, as such, has no operating or financial reporting history. The
Swissport Parent Entity and the Existing Issuer were incorporated on November 4, 2015 for the purpose of
facilitating the acquisition of Aguila 2 and its subsidiaries (including the New Issuer) by HNA Group on
February 10, 2016 (the “HNA Acquisition”). Consequently, limited historical financial information relating to
the New Parent Guarantor, the Swissport Parent Entity and the Existing Issuer is available.

Following the HNA Acquisition, for financial reporting purposes, the financial statements of the Existing
Issuer and the Existing Subsidiary Guarantors have been consolidated, together with the Existing Issuer’s
financial statements, into the financial statements of the Swissport Parent Entity. Following the consummation of
the Exchange Offer, the financial statements of the New Parent Guarantor will continue to be consolidated and
reported at the level of the Swissport Parent Entity. Each of the Swissport Parent Entity, the Existing Issuer, the
New Parent Guarantor and the New Issuer is a holding company, and none of them has material operations.

These Listing Particulars include: the audited consolidated financial statements of the New Issuer (formerly
Aguila 3 S.A.) as of and for each of the two years respectively ended December 31, 2014 (the “2014 Audited
Consolidated Financial Statements”) and 2015 (the “2015 Audited Consolidated Financial Statements”); the
audited consolidated balance sheet of the Swissport Parent Entity as of December 31, 2016, and the audited
consolidated income statement, the audited consolidated statement of other comprehensive income, the audited
consolidated statement of changes in equity and the audited consolidated statement of cash flows of the
Swissport Parent Entity for the period from November 4, 2015 (date of incorporation) to December 31, 2016
(together, the “2016 Audited Consolidated Financial Statements,” and together with the 2014 Audited
Consolidated Financial Statements and the 2015 Audited Consolidated Financial Statements, the “Audited
Consolidated Financial Statements”); and the unaudited condensed consolidated interim financial statements of
the Swissport Parent Entity as of and for the period from November 4, 2015 to March 31, 2016 and as of and for
the three months ended March 31, 2017 (the “Unaudited Consolidated Interim Financial Statements”).

These Listing Particulars also include unaudited consolidated information for the Swissport Parent Entity
for the twelve months ended March 31, 2017, calculated by adding the results of operations for the three months
ended March 31, 2017 to the results of operations for the period from November 4, 2015 to December 31, 2016
and subtracting from that result the results of operations for the period from November 4, 2015 to March 31,
2016.

The Audited Consolidated Financial Statements have been audited by KPMG Luxembourg Société
coopérative, independent auditors of the New Issuer and the Swissport Parent Entity. The 2016 Audited
Consolidated Financial Statements includes an emphasis of matter for certain events that occurred after the
reporting period due to a technical breach of the lien covenant provisions of the senior secured credit agreement
dated January 20, 2016. Neither the New Issuer’s nor the Swissport Parent Entity’s consolidated historical results
necessarily indicate results that may be expected for any future period. The consolidated financial results of the
New Issuer are reported in Swiss francs. The consolidated financial statements of the Swissport Parent Entity are
presented in euros.

The Audited Consolidated Financial Statements have been prepared in accordance with International
Financial Reporting Standards as adopted by the European Union (“IFRS”). The Unaudited Consolidated Interim
Financial Statements have been prepared in accordance with IAS 34, Interim Financial Reporting as adopted by
the European Union (“IAS 34”).

Unaudited Pro Forma Financial Information

The 2016 Audited Consolidated Financial Statements represent the period from November 4, 2015 (the date
of incorporation of the Swissport Parent Entity) to December 31, 2016. The Swissport Parent Entity acquired the
New Issuer on February 10, 2016, and the results of the New Issuer are consolidated in the 2016 Audited
Consolidated Financial Statements from February 1, 2016. Prior to the HNA Acquisition, the Swissport Parent
Entity was a shell company that did not conduct any operating activities of its own with the exception of certain
administrative and financing activities and did not have any material assets or liabilities.
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In order to provide comparisons for the years ended December 31, 2015 and 2016, we are also presenting in
these Listing Particulars unaudited pro forma condensed financial information of the Swissport Parent Entity for
the year ended December 31, 2016 (the “2016 Unaudited Pro Forma Condensed Financial Information™),
which have been derived from the 2016 Audited Financial Statements with the following adjustments: (i) the
mathematical subtraction of acquisition and financing expenses associated with the HNA Acquisition of the New
Issuer by the Swissport Parent Entity during the period from November 4, 2015 to December 31, 2015; (ii) the
mathematical addition of the results of operations of the New Issuer for the month ended January 31, 2016; and
(iii) the mathematical addition of the pro forma amortization, interest and tax impacts as if the HNA Acquisition
had occurred on January 1, 2016, as set forth in “Unaudited Pro Forma Condensed Combined Financial
Information.”

In order to provide comparisons of the period from November 4, 2015 to March 31, 2016 and the three-
month period ended March 31, 2017, we are also presenting in these Listing Particulars the unaudited pro forma
condensed financial information of the Swissport Parent Entity for the three months ended March 31, 2016 (the
“Unaudited Pro Forma Condensed Interim Financial Information,” and together with the 2016 Unaudited
Pro Forma Condensed Financial Information, the “Unaudited Pro Forma Financial Information”), which have
been derived from the Unaudited Consolidated Interim Financial Statements with the following adjustments:
(i) the mathematical subtraction of acquisition and financing expenses associated with the HNA Acquisition of
the New Issuer by the Swissport Parent Entity during the period from November 4, 2015 to December 31, 2015;
(ii) the mathematical addition of the results of operations of the New Issuer for the month ended January 31,
2016; and (iii) the mathematical addition of the pro forma amortization, interest and tax impacts as if the HNA
Acquisition had occurred on January 1, 2016, as set forth “Unaudited Pro Forma Condensed Combined
Financial Information.”

The results of operations of the New Issuer for the month ended January 31, 2016 have been derived from
the internal management accounts of the New Issuer and have not been audited or reviewed by any independent
accounting firm. The information provided for this period is not indicative of the results of operations that would
have occurred if the acquisition by the Swissport Parent Entity of the New Issuer had occurred on January 1,
2016, and, as a result, the 2016 Unaudited Pro Forma Condensed Financial Information and the Unaudited Pro
Forma Condensed Interim Financial Information are not comparable to other financial information included in
these Listing Particulars. The 2016 Unaudited Pro Forma Condensed Financial Information is based on, derived
from and should be read in conjunction with the 2016 Audited Financial Statements included in these Listing
Particulars. The Unaudited Pro Forma Condensed Interim Financial Information is based on, derived from and
should be read in conjunction with the Unaudited Consolidated Interim Financial Statements included in these
Listing Particulars. The Unaudited Pro Forma Financial Information should also be read in conjunction with
“Use of Proceeds,” “Capitalization” and “Management’s Discussion and Analysis of Financial Condition and
Results of Operations.”

The Unaudited Pro Forma Financial Information has not been prepared by management in accordance with
the regulations of the SEC or any other regulations and is not necessarily indicative of the condensed
consolidated income statement that would have been realized had the HNA Acquisition occurred as of the dates
indicated. The Unaudited Pro Forma Financial Information was not prepared in accordance with the requirements
of Rule 11-02 of Regulation S-X under the U.S. Securities Act or with the requirements of the Prospectus
Directive. Neither the assumptions underlying the pro forma adjustments nor the resulting pro forma financial
information have been audited or reviewed.

Basis of preparation

The Unaudited Pro Forma Financial Information is based on the historical financial information of the
Swissport Parent Entity and the New Issuer and the adjustments have been made based on the acquisition method
of accounting. The acquisition method of accounting is based on IFRS 3 “Business Combinations” (“IFRS 3”).
The historical consolidated financial information has been adjusted in the Unaudited Pro Forma Financial
Information to give effect to pro forma events that are (i) directly attributable to the HNA Acquisition,
(i1) factually supportable, and (iii) with respect to the unaudited pro forma condensed combined income
statement, are expected to have a continuing impact on the combined results.

IFRS 3 requires, among other things, that most assets acquired and liabilities assumed in a business
combination be recognized at their fair values as of the acquisition date. For purposes of the Unaudited Pro
Forma Financial Information, significant assumptions have been made by management regarding the estimated
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fair values of assets acquired and liabilities assumed in the HNA Acquisition. Fair value measurements can be
highly subjective and it is possible that the application of a reasonable judgment could develop different
assumptions resulting in a range of alternative estimates using the same facts and circumstances.

Accounting Policies

The historical financial information of the Swissport Parent Entity and the New Issuer are based on IFRS.
Please refer to the accounting policies of each entity in the 2016 Audited Consolidated Financial Statements and
the 2015 Audited Consolidated Financial Statements.

Non-IFRS Measures

These Listing Particulars contain non-IFRS measures and ratios, including Swissport EBITDA, Swissport
EBITDA Margin, Adjusted Swissport EBITDA, Adjusted Swissport EBITDA Margin and net capital
expenditures that are not required by, or presented in accordance with, IFRS. We present non-IFRS measures
because we believe that they and similar measures are widely used by certain investors, securities analysts and
other interested parties as supplemental measures of performance and liquidity.

We define “Swissport EBITDA” as operating profit for the period before acquisition and integrations costs,
as included in the consolidated income statement and before depreciation, amortization, restructuring and
onerous contract charges, non-cash pension expenses and other long-term employee benefits, unallocated other
income and reporting adjustments. We define “Adjusted Swissport EBITDA,” as Swissport EBITDA minus the
portion contributed by our Unrestricted Subsidiaries to Swissport EBITDA. We define each of “Swissport
EBITDA Margin” and “Adjusted Swissport EBITDA Margin,” respectively, as Swissport EBITDA and
Adjusted Swissport EBITDA divided, in each case, by total revenue and other operating income. We define “net
capital expenditure” as capital expenditure less proceeds from sale of property, vehicles and equipment.
Non-IFRS measures and ratios such as Swissport EBITDA, Swissport EBITDA Margin, Adjusted Swissport
EBITDA, Adjusted Swissport EBITDA Margin and capital expenditures are not measurements of financial
performance or liquidity under IFRS or any other generally accepted accounting principles. In particular, you
should not consider Swissport EBITDA, Swissport EBITDA Margin, Adjusted Swissport EBITDA, Adjusted
Swissport EBITDA Margin or capital expenditures as alternatives to (a) operating profit or profit for the period
(as determined in accordance with IFRS) as a measure of Swissport’s operating performance, (b) cash flows from
operating, investing and financing activities as a measure of Swissport’s ability to meet its cash needs, or (c) any
other measures of performance under generally accepted accounting principles. The non-IFRS measures may not
be comparable to similarly titled measures of other companies and have limitations as analytical tools and should
not be considered in isolation or as a substitute for analysis of the operating results of Swissport as reported
under IFRS. Some of these limitations are:

e they do not reflect Swissport’s cash expenditures or future requirements for capital expenditures or
contractual commitments;

e they do not reflect changes in, or cash requirements for, Swissport’s working capital needs;

e they do not reflect the significant interest expense, or the cash requirements necessary, to service
interest or principal payments, on outstanding debt;

e although depreciation, amortization and impairment are non-cash charges, the assets being depreciated
and amortized will generally need to be replaced in the future and such non-IFRS measures do not
reflect any cash requirements that would be required for such replacements; and

e some of the items eliminated in the calculation of such non-IFRS measures reflect cash payments that
were made, or will in the future be made.

Other Data

Certain numerical figures set out in these Listing Particulars, including financial data presented in millions
or thousands, and certain operating and market data have been subject to rounding adjustments and, as a result,
the totals of the data in these Listing Particulars may vary slightly from the actual arithmetic totals of such
information. Percentages and amounts reflecting changes over time periods relating to financial and other data set
forth in “Management’s Discussion and Analysis of Financial Condition and Results of Operations” are
calculated using the numerical data in the Audited Consolidated Financial Statements or the Unaudited
Consolidated Interim Financial Statements, as applicable, or the tabular presentation of other data (subject to
rounding) contained in these Listing Particulars, as applicable, and not using the numerical data in the narrative
description thereof.
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Currency Presentation

In these Listing Particulars, all references to “Euro,” “euro,” “EUR” and “€” are to the single currency of
the member states of the European Union (“EU” or “European Union”) participating in the third stage of
economic and monetary union pursuant to the Treaty on the Functioning of the European Union, as amended or
supplemented from time to time; all references to “CHF” are to Swiss francs, the lawful currency of Switzerland;
all references to “pounds sterling” and “£” are to the lawful currency of the United Kingdom and all references
to “dollars,” “USD,” “U.S. dollars,” “US$” and “$” are to the lawful currency of the United States of America.
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EXCHANGE RATE INFORMATION

The financial statements for the Swissport Parent Entity included in these Listing Particulars are presented
in euros. Set forth below, for the periods and dates indicated, are the period high, low, average and end exchange
rates as published by Bloomberg of euros expressed as U.S. dollars per EUR 1.00. The exchange rate of the euro
on August 8, 2017 was USD 1.1752 = EUR 1.00.

USD per EUR 1.00

High Low Average® Period End
Year
200 1.3463 1.2053 1.2911 1.3197
2003 1.3804 1.2772  1.3300 1.3789
2004 1.3925 1.2100 1.3209 1.2100
200 1.2010 1.0492 1.1032 1.0866
2000 1.1527 1.0384 1.1034 1.0547
2017 (through August 8, 2017) . ... ..ot 1.1869 1.0427 1.1064 1.1752

High Low Average? Period End
Month
January 2017 ... 1.0784 1.0427 1.0637 1.0784
February 2017 ... . 1.0788 1.0544 1.0640 1.0608
March 2017 ... 1.0864 1.0506 1.0684 1.0697
April 2017 .o 1.0949 1.0599 1.0711 1.0901
May 2017 .o 1.1237 1.0867 1.1055 1.1237
June 2017 . o 1.1430 1.1125 1.1236 1.1413
July 2007 1.1811 1.1338 1.1522 1.1811
August 2017 (through August 8,2017) ........ ... ... 1.1869 1.1752 1.1806 1.1752

(M The average of the exchange rates on the last business day of each month during the relevant period.
@ The average of the exchange rates for each business day during the relevant period.

The financial statements for the New Issuer included in these Listing Particulars are presented in Swiss
francs. Set forth below, for the periods and dates indicated, are the period high, low, average and end exchange
rates as published by Bloomberg of Swiss francs expressed as U.S. dollars per CHF 1.00. The exchange rate of
the Swiss franc on August 8, 2017 was USD 1.0258 = CHF 1.00.

USD per CHF 1.00
High Low Average® Period End

Year

200 1.1181 1.0036 1.0723 1.0934
2003 1.1299 1.0198 1.0823 1.1239
2004 1.1462 1.0063 1.0892 1.0063
200 1.1626 0.9713 1.0369 1.0003
2006 1.0501 0.9699 1.0124 0.9822
2017 (through August 8,2017) . ... i 1.0571 0.9754 1.0175 1.0258

High Low Average?® Period End

Month

January 2017 ... 1.0092 0.9754 0.9920 1.0092
February 2017 ... . 1.0090 0.9882 0.9982 0.9969
March 2017 .. 1.0149 0.9850 0.9980 1.0000
April 2017 1.0079 0.9920 0.9989 1.0063
May 2017 .o 1.0329 0.9913 1.0139 1.0329
June 2017 . o 1.0454 1.0247 1.0331 1.0427
July 20017 1.0571 1.0323 1.0410 1.0345
August 2017 (through August 8,2017) ........ ... ... 1.0361 1.0258 1.0301 1.0258

(M The average of the exchange rates on the last business day of each month during the relevant period.
@ The average of the exchange rates for each business day during the relevant period.
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Set forth below, for the periods and dates indicated, are the period high, low, average and end exchange
rates as published by Bloomberg of Swiss francs expressed as euros per CHF 1.00. The exchange rate of the

Swiss franc on August 8, 2017 was EUR 0.8729 = CHF 1.00.

EUR per CHF 1.00

High Low Average® Period End
Year
2002 0.8329 0.8206  0.8306 0.8283
200 e 0.8274 0.7927  0.8138 0.8161
2004 0.8327 0.8083  0.8248 0.8315
200 e 1.0099 0.8319  0.9400 0.9202
2000 0.9358 0.8976 09178 0.9326
2017 (through August 8,2017) . ... ... i 0.9402 0.8684  0.9204 0.8729

High Low Average? Period End
Month
January 2017 . ... 0.9392 09306 0.9332 0.9361
February 2017 ... .. 0.9402 0.9351 0.9382 0.9398
March 2017 .. 0.9398 0.9278 0.9341 0.9349
April 2017 o 0.9377 0.9205 0.9326 0.9232
May 2017 .o 0.9237 009112 09172 0.9192
June 2017 ..o 0.9222 09136 09195 0.9136
July 2007 o 0.9140 0.8760  0.9036 0.8760
August 2017 (through August 8,2017) .......... ... . 0.8777 0.8684  0.8725 0.8729

(M The average of the exchange rates on the last business day of each month during the relevant period.
@ The average of the exchange rates for each business day during the relevant period.

The rates in each of the foregoing tables may differ from the actual rates used in the preparation of the
financial statements and other financial information appearing in these Listing Particulars. These exchange rates
are solely for your convenience. The rates should not be construed as a representation that euro or Swiss franc
amounts could have been, or could be, converted into U.S. dollars or euros, respectively, at the rates set forth

herein or at any other rate.
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SUMMARY

This summary contains information about the New Issuer and the Existing Issuer. It does not contain all the
information that may be important to you. Before making an investment decision, you should read these entire
Listing Particulars carefully, including the financial statements and the notes thereto and the other financial
information contained in these Listing Particulars, as well as the risks described under “Risk Factors.” Certain
defined terms used herein are defined elsewhere in these Listing Particulars.

Overview

We are the world’s leading independent provider of ground and cargo handling services to the aviation
industry based on revenue and number of airports served. In 2016, we were the number one provider of ground
and cargo handling services with an estimated 12% of the total global ground and cargo handling market
accessible to independent ground and cargo handlers by revenue, which is almost twice as large as the market
share of our nearest competitor. We offer our customers a full-range of ground and cargo handling services,
which by their nature are a critical element of our customers’ own businesses, and we aim to provide, as we
already do in some airports, a one-stop shop range of services. Our personnel can be found throughout the
airports in which we operate, both in passenger-facing roles, such as counter check-in, gate check-in and
boarding, security screening and lounge services, and in logistical roles, such as baggage handling, ramp
handling, aircraft maintenance, de-icing, cargo office and warehousing, and fueling. As of March 31, 2017, we
provide our ground-handling and cargo services at 279 airports in 48 countries and to over 800 customers, of
which approximately 62% are airline and approximately 38% are non-airline clients such as airports and freight-
forwarders. For the last twelve months ended March 31, 2017, our total revenue and other operating income was
€2,726.2 million, our operating profit before acquisition and integration costs was €86.5 million and our
Adjusted Swissport EBITDA was €211.7 million.

For operating and reporting purposes, we group the services we provide in the following categories:

e Ground Handling. Our ground handling services include core services such as ramp and passenger
handling and baggage services, as well as higher value add and higher yielding services such as lounge
and ticketing operations, airport management and control, crew administration, cabin cleaning and de/
anti-icing. Ground handling also includes complementary specialty services such as fueling, aircraft
maintenance, executive aviation and aviation security. During the last twelve months ended March 31,
2017, ground handling operations contributed 82.4% and 79.8% to our total revenue and other
operating income and our Swissport EBITDA for the period, respectively.

e Cargo Handling. Our cargo handling services include physical import and export handling of freight,
warehousing and storage of cargo, document handling, trucking, mail handling and e-freight services.
During the last twelve months ended March 31, 2017, cargo handling operations contributed 17.7% and
24.6% to our total revenue and other operating income and our Swissport EBITDA for the period,
respectively.

As of March 31, 2017, we had operations at 279 airports in 48 countries, spanning 92 airports in 17
countries in Europe, 58 airports in the United States and Canada, 45 airports in nine countries in Central America
(including the Caribbean), 20 airports in five countries in South America, 47 airports in nine countries in Africa
and 17 airports in six countries in Asia and the Middle East. By number of airports serviced, we are ranked
number one in North America, Central America (including the Caribbean) and South America, Africa and the
Middle East, and Europe. By the same measure, we are ranked number three in the Asia-Pacific region. We
operate at some of the busiest airports in the world, including Chicago O’Hare International Airport (“ORD”),
Los Angeles International Airport (“LAX”), London Heathrow Airport (“LHR”), Tokyo Haneda Airport
(“HND”), Paris Charles de Gaulle Airport (“CDG”), Dallas/Fort Worth International Airport (“DFW”) and
Hartsfield-Jackson Atlanta International Airport (“ATL”). For the pro forma year ended December 31, 2016, our
top ten airports accounted for 37% of our total revenue and other operating income. For the last twelve months
ended March 31, 2017, our European and North American operations contributed, respectively, 49% and 36% of
our total revenue and other operating income from ground handling operations; the remaining 15% was derived
from our ground handling operations in Africa, Central and South America, Asia and the Middle East.

Our integrated service offering and global presence allows us to offer a comprehensive range of services in
each of the regions in which we operate. We offer a full suite of ground and cargo handling services, as well as




more bespoke, customized services for clients such as low-cost carriers. Our services are complemented by
sophisticated hub management capabilities, which allow us to respond to outsourcing by airlines at their home
bases. Our services are designed to meet our customers’ needs on both a local and global scale throughout our
network. In addition, we are flexible to our customers’ needs and to changes in the aviation landscape. We
believe that we are consistently at the forefront of technological advancements in our industry. For example, we
were one of the first independent global aviation service providers to offer web check-in, mobile check-in, real-
time operations labor management, advanced integrated security procedures and various other innovative
aviation services.

Our more than 800 customers are major full-service airlines, regional air carriers, low-cost carriers, air cargo
carriers, freight forwarders and airports and, include Swiss International Air Lines, Lufthansa, United Airlines,
Qatar Airways, Delta Air Lines, Emirates, American Airlines, Lufthansa Cargo, easyJet and Ryanair, among
others. For the last twelve months ended March 31, 2017, our top ten customers represented 30.1% of our
consolidated annual revenue and accounted for 11% of our individual contracts. We have a long service history
and established contractual agreements in place with many of our customers, including Swiss International Air
Lines, Lufthansa, British Airways, United Airlines, Air France, South African Airways, Virgin Atlantic Airways,
Qatar Airways, Flybe, Ryanair and easyJet.

We believe that our strong reputation and loyal customer base have been achieved because of our global
presence, integrated service offerings and local management expertise. Because of our global presence, we are
able to utilize best practices from each of the regions in which we operate in order to deliver service that
consistently applies Swissport quality across all of our global locations. Our local management expertise allows
us to apply our global and integrated services and key performance indicators (KPIs) offerings in a manner that is
specifically tailored to the needs of our customers in each of those regions. This local expertise also allows us to
respond quickly to changes in local market conditions and adapt our business accordingly. We believe that our
global presence, integrated service offerings and local management expertise aid us in attracting and maintaining
a strong and loyal customer base.

Our Strengths
We are a global leader in our industry

We are the largest independent ground handler in the world based on revenue and number of airports and
one of the largest cargo handlers in the world based on metric tons of cargo handled, making us a leader in
ground and cargo handling. Compared to other independent ground and cargo handling service providers, our
market share by revenue has increased from an estimated 7% in 2006 to an estimated 12% in 2016 of the total
global ground and cargo handling market accessible to independent providers. We estimate that we provided our
services to more than 800 customers in 2016, including ground handling services for approximately 249 million
passengers on approximately 4.1 million flights and handling approximately 4.3 million metric tons of cargo. We
also believe that we are the number one independent provider of ground handling and cargo handling services to
the aviation industry in several countries in which we operate, and at many of the airports at which we operate.
We believe that none of our competitors has a service offering as broad as ours with a similar degree of
combined strength in both ground handling and cargo handling.

We believe that our position as a global provider of ground and cargo handling services makes us well
placed to offer network-wide coverage to our airline clients and to provide them with the type of hub and base
services, including hub management (where we provide all of an airline’s ground handling requirements at a
certain hub), that we believe we are uniquely able to provide. This puts us in a strong position to bid for and
capture new licenses and contracts, whether arising through deregulation or airline restructuring, leading to new
opportunities or tender renewals. We believe that our global scale, overall service quality, and comprehensive
product offering give us unique competitive advantage and positioning vis-a-vis our competitors. We are
increasingly being contracted to manage the ground handling and/or cargo needs of customers at the major
airports in which they operate. As of the date of these Listing Particulars, we provide services at the hubs or
bases of Swiss International Air Lines in Zurich, Lufthansa in Munich, Brussels Airlines in Brussels, easyJet in
Geneva, Ryanair in London (Stansted), Bulgaria Air in Sofia, Finnair in Helsinki, South African Airways in
Johannesburg, FedEx Express in Incheon and Osaka (Kansai), as well as United Airlines in Los Angeles,
Washington, D.C. (Dulles) and San Francisco.




We have high quality service offerings and an established and loyal customer base

We have an established reputation for high quality service among our customers in the aviation industry.
Quality of service and on-time performance is critical in the aviation services industry as airlines entrust their
handling services to external parties, and high quality of service requires a high level of skill and technical
know-how. Poor handling can lead to damaged aircraft, late check in, lost luggage and delayed schedules, all of
which can be costly for airlines, both from a financial and reputational point of view, partially because many
customers view handling personnel as airline employees instead of third-party employees. We set for ourselves a
target of 98% for on-time performance. In the last twelve months ended March 31, 2017, we achieved on-time
performance of 97.9%.

We recognize the importance of quality in our services and strive to ensure that our clients feel confident
that their customers will have positive experiences with our services. Our focus on providing a high level of
service together with our technical know-how, the wide range of services we offer globally, and our local
expertise in addressing the varied and demanding needs of our customers, has earned us a strong reputation for
high quality service offerings, for which we have been recognized.

For instance, we were recently named “Ground Handler of the Year 2016” by Air Transport News, after
having won the inaugural prize in 2012. The STAT Times, an international specialist trade magazine for the
cargo and logistics sector, named Swissport as “African Cargo Handler of the Year” in 2011, 2013 and 2015 and
as “International Ground Handler of the Year for Cargo Services” in 2017. Swissport received an award for the
“Best Cargo Handler of the Year 2014 at Airports Company South Africa’s Feather Awards. At the World Air
Cargo Awards, Air Cargo Week named our cargo services division the “Air Cargo Handling Agent of the Year
Sfor 2014 for the sixth year in a row. Swissport was also honored with the “Ground Handling Award” at the
Cargo Airline of the Year Awards in 2013. The National Petroleum Management Association in the United
States awarded us with the “Silver Nozzle Trophy” for the most outstanding airport fueling organization for 2013.
Additionally, third-party consultants have confirmed, through interviews with industry experts and our
customers, our high quality reputation and the favorable perception of our value-added services.

We believe that our high quality service offerings make us well-placed to bid for and capture new licenses
and contracts, whether as a result of deregulation creating new opportunities or tender renewals, as evidenced by
our Net Contract Wins, which amounted to €65.8 million for the twelve month period ended December 31, 2016
and which amounted to €21.3 million for the three months ended March 31, 2017. In addition, we believe that the
sophistication of our global knowledge and services allows us to integrate our systems into each new location
more quickly and easily. We therefore have a competitive advantage with respect to new customers looking to
outsource or switch providers, particularly in relation to airline hubs and bases where aviation service providers
need to be fully integrated into the daily activities of the airline.

Our high quality services, combined with the wide range of services we offer globally and our ability to
custom tailor a service package for the individual needs of our customers, have allowed us to build a loyal and
diverse customer base and mean that we enjoy strong Contract Renewal Rates, as well as being well positioned to
win new contracts and new customers. For 2016, our combined Contract Renewal Rate across Europe was 92%,
across Africa was 84%, across Asia was 0%, across North America was 69% and across Latin America was 88%,
giving a global combined Contract Renewal Rate of 78%. As of March 31, 2017, our combined Contract
Renewal Rate for the last twelve months across Europe was 81%, across Africa was 95%, across Asia was 60%,
across North America was 90% and across Latin America was 100%, giving a global combined Contract
Renewal Rate of 91%. In the second quarter of 2017, we have 29 contracts due for renewal that exceed
€1 million in value (by annual revenue). We have maintained long-term relationships with many of our
customers, some of whom have been our customers since our inception and others since their inception. For
example, we have provided services to British Airways and Flybe for more than 25 years and Ryanair for more
than 20 years. Swiss International Air Lines and Lufthansa have been customers since we were founded. Where
ground-handling services are highly integrated with airlines’ own operations, which is especially the case for hub
or base operations, there can be high switching costs for clients in changing service providers.

Our global footprint complemented by local expertise allows us to compete effectively in a very competitive
market

With operations at 279 airports in 48 countries worldwide as of March 31, 2017, spanning Europe, Asia,
Middle East, Africa and the Americas, we believe that we have a larger global footprint and offer a wider range




of services than any of our competitors on a global basis. Our global network allows us to maximize resource
utilization across the network and minimize costs, and enables us to share and deploy our global knowledge and
best practices across our vast international network, which has led to consistency in the services provided to our
customers and made us more competitive.

Our global scale provides an extensive equipment and personnel base from which we can draw, allowing for
cross functional equipment and staff utilization, and cost advantages and the sharing of best practices. Our global
scale also affords us procurement efficiencies, which can lower the costs of new equipment purchases. The
operational effectiveness of our services is actively monitored at all levels by the use of standard key
performance indicators, which we believe improve our financial and operational performance. Our global scale
and operational effectiveness allow us to reduce certain of the cost burdens associated with entering new
markets, such as Saudi Arabia and Ghana, which include significant start-up costs.

Our global presence has afforded us the capability to deliver the full spectrum of our high quality services
on a global level, and the capability to offer “one-stop shop” services at the primary locations at which we
operate. Our capability to offer a broad range of services drives resource utilization at the airports at which we
operate. The services we offer can be individually tailored to the needs of our specific customers in each region
in which we operate, giving us the flexibility to meet each of our customers’ individual needs. We have
strengthened our global network by having a key account management team that provides service consistency to
our customers across locations and local expert management teams that have the ability to respond quickly to
changes in local market conditions. The combination of our global network and local expertise has allowed us to
compete effectively in a very competitive market by allowing us both to guide our existing customers as they
expand, where we have existing operations, into new locations and to capture new customers at a local level,
including in new locations such as Saudi Arabia and Oman. We also believe we have the breadth and quality of
service offering, and the necessary experience and knowledge, required to enable us to successfully expand our
global footprint further into key emerging markets such as Ghana, which we entered in late 2015, and China,
where we intend to strengthen our presence in the future.

Our diverse and resilient business model helps to mitigate cyclical trends in the aviation industry

We have a diverse business model with a global presence in various economic markets, a diversified
customer base and a range of service offerings within the aviation industry, which spans the full range of ground-
handling activities from de-icing and fueling to airport lounges, and includes what we believe is our unique
ability to offer one-stop shop services at a hub level. Our business model also allows us to diversify market risks
that are specific to certain regions and to mitigate the cyclical nature of the aviation industry.

As we have operations across a wide variety of emerging markets, where we see strong growth potential,
including Eastern Europe, Africa, Asia and the Middle East, we believe we have been able, and will continue to
be able, to mitigate the negative impact of regional downturns in the developed markets in which we operate,
such as during the recent global economic crisis. We also have a well-diversified customer base consisting of
more than 800 customers worldwide ranging from established multi-national airlines to low-cost carriers,
regional carriers and airports. For the last twelve months ended March 31, 2017, our top ten customers
represented 30.1% of our consolidated annual revenue, with no single customer exceeding 5% of our
consolidated annual revenue other than Swiss International Air Lines which represented 7.1% of our consolidated
annual revenue during this period. Moreover, we are not typically reliant on a small number of large contracts
with specific customers. As of March 31, 2017, we had 359 contracts in place with our top ten customers. As part
of our business model, we also seek to leverage our strong relationships with our airline clients to enter into
framework agreements with various airlines to provide them with a full range of ground and cargo handling
services when these airlines enter into new markets in which we operate.

The diversity of our service offerings within the aviation industry allows us to mitigate the negative impact
suffered by any specific line of service within the aviation industry. In our core ground-handling division, the key
driver of revenue is the number of flights and aircraft movements, i.e. turnaround, rather than passenger numbers.
While a prolonged and lengthy reduction in passenger volume may cause airlines to close routes, thereby
reducing flights, we can often foresee and mitigate this risk by downsizing our operations appropriately because
there will generally be a delay between the reduction of passengers and the closing of routes. We believe that our
ground handling revenues have proven to be more stable than revenues in other aviation related sectors that
suffer as result of the cyclical nature of the aviation industry. For example, although the aviation industry




suffered a significant downturn in 2009, the overall value of the independent ground and cargo handling sectors
only decreased from approximately €16.5 billion in 2008 to approximately €15.8 billion in 2009, and has since
recovered to reach approximately €20.8 billion in 2016. Moreover, when the air cargo industry as a whole
suffered more than the passenger airline industry through the financial crisis, our ground handling and specialty
services, which fared better at the time, mitigated this decline. Likewise, certain events that may cause a decline
in the number of flights, such as terrorist attacks or epidemics, thereby affecting our ground handling revenue
stream, will not necessarily affect cargo volume as adversely. Equally, changes in cargo volumes have
historically shown an early cycle recovery, largely because air cargo is primarily comprised of finished products
that businesses need to restock at the early stages of their inventory cycles. Passenger growth, which exhibits
later cycle recovery, generally recovers following improved economic sentiment and consumer confidence.

Our business model affords us a significant cost and service advantage. In particular, we seek to build on
our existing relationships to create closer partnerships with key clients to enable us to move from providing
single airport or network packages to providing integrated hub and base management services with an eye to full
outsourcing. Our business model also benefits from a secure source of underlying revenue from providing
services that are critical to our clients’ own business operations and reputations. By their nature, our services,
particularly our ground handling services, including hub management, are a critical part of the efficient and
effective operation of our airline clients’ own businesses. Cargo handling services are also critical to passenger
airlines as they rely significantly on freight shipping to improve the profitability of their routes.

We are well positioned to take advantage of current trends in the global aviation industry

We believe we are well positioned to take advantage of the anticipated increase in demand for air travel as
economic growth around the globe gains momentum, and of certain trends in the aviation industry that include
local deregulation of aviation services, outsourcing of airport services by airlines and airports, an increased
presence of low-cost carriers, the increasing use of technology, including the automation of passenger, ground
handling and cargo services, and an increase in aircraft cargo capacity. We believe that our large size, global
presence and wide variety of service offerings will enable us to capitalize on these trends.

e Increasing demand for air travel. Global demand for both passenger and cargo air travel is increasing
and is expected to continue to increase, with some estimates indicating a potential doubling in aircraft
numbers globally between 2015 and 2035. This will lead to more flights, more pressure on turnarounds
and greater demand for outsourced ground handling services, with forecasted annual growth in market
value during the period from 2017 to 2021 expected to be 4.6% for the ground handling market, and
5.8% for the cargo handling market (see “Industry”). Equally, although year-on-year changes in both
passenger volumes and aircraft movements follow changes in GDP, aircraft movements (which
principally drive revenue in the ground handling industry and are more insulated from changes in GDP
than passenger volumes) are forecast to follow an upward trend, notwithstanding a general trend
towards increasing average aircraft sizes. We believe we are well positioned to capitalize on this
predicted market growth, both at a global and regional level, due to the global reach of our business
operations and our extensive network of relationships with carriers and airports.

e Deregulation of aviation services. The deregulation of local airport services in many countries and
regions has opened new markets to independent handlers and afforded us the opportunity to expand our
network and utilize our global knowledge to improve aviation service processes at selected airports.
For example, any EU airport where traffic exceeds two million passengers or 50,000 metric tons of
freight per year is currently required to have at least two handling operators, at least one of which must
be independent from the airport or any dominant carrier at the airport. Additionally, the EU is
considering proposals for further deregulation in respect of ground handling, the outcome and scope of
which is currently uncertain (see “Business—Regulation”). As a global independent operator, we
benefit from such deregulation because more markets will become open to us. For example, we have
benefited from deregulation in Saudi Arabia, Algeria and Morocco that has enabled us to enter these
new markets.

e Qutsourcing of airport services. Many airlines have sought to reduce their cost centers and focus on
their core business of passenger transportation, particularly in the wake of the rise of the low-cost
carriers, which seek to provide a less expensive alternative to consumers by operating more efficiently
and at a lower cost. We estimate that airlines on average are able to save 15-25% of their costs by
outsourcing their airport services. Outsourcing therefore has and will continue to play an important role




in the aviation and airport services industry. Many airlines that previously handled their own ground
operations and cargo are in the process of outsourcing those services, including, by way of example,
United Airlines Express and Frontier in the United States, which have already outsourced some of
these services. Airlines have also started to outsource services at large hubs to benefit from greater
product flexibility and lower operating costs, as well as to allow themselves to focus on their core
business. With our leading experience at 279 airports and in thirteen hubs around the globe, we believe
we offer an attractive service offering, including hub management, to airlines looking to outsource
service offerings. In particular, we believe that we are the sole independent provider of global and
cargo handling services able to offer one-stop shop services when required by airlines at their main
hubs. As of the date of these Listing Particulars, we estimate that 60% of ground handling services are
still carried out by airlines for their own account rather than being outsourced to third-party providers
such as Swissport.

e Increased presence of low-cost carriers. Low-cost carriers, such as Ryanair and easyJet, are gaining
market share worldwide and have achieved significant growth in recent years. Low-cost carriers are
heavily focused on efficient and low-cost operations and have therefore been at the forefront of
outsourcing handling needs to third-party handlers. We believe we have the necessary infrastructure,
resources and operational excellence, as well as the flexibility, to serve the growing number of low-cost
carriers and capitalize on these outsourcing opportunities by offering these clients bespoke, customized
services, as is already evidenced by the fact that Ryanair (4th largest) and easyJet (5th largest) were
two of our largest customers by revenue in the last twelve months ended March 31, 2017. Our ability to
cater to low-cost carriers is underscored by our renewal in April 2017 of a multi-year agreement with
easylJet at its Geneva hub.

e Increasing use of technology. The dependence on technology in the wider aviation industry, including
the automation of passenger, ground and cargo handling services, continues to increase. Accordingly,
technology use and development have been and remain a core priority of our business, and we consider
ourselves to be an industry leader in the development and implementation of technological
advancements within our business. Such advances have included self-service applications, such as
kiosks, web, mobile and off-airport check-in and common and self-bag drops.

We have strong cash generation and a successful financial track record

Our business has a strong record of cash flow generation, even during periods of economic downturn. Our
total revenue and other operating income grew from €2,416.7 million (CHF 2,933.9 million) in 2014 to €2,673.7
million (CHF 2,872.9 million) in 2015 and €2,469.6 million for the period from November 4, 2015 to December
31, 2016 (€2,681.7 million for the pro forma year ended 2016). Our operating profit before acquisition and
integration costs amounted to €84.8 million (CHF 103.0 million) for the year ended December 31, 2014, €115.5
million (CHF 124.1 million) for the year ended December 31, 2015, €95.9 million for the period from November
4, 2015 to December 31, 2016 (€95.9 million for the pro forma year ended December 31, 2016) and €86.5
million for the twelve months ended March 31, 2017. We generated Swissport EBITDA of €194.1 million (CHF
235.6 million) for the year ended December 31, 2014, €217.1 million (CHF 233.3 million) for the year ended
December 31, 2015 and €198.7 million for the period from November 4, 2015 to December 31, 2016 (€206.4
million for the pro forma year ended December 31, 2016). For the last twelve months ended March 31, 2017, we
generated Adjusted Swissport EBITDA of €211.7 million. Our Swissport EBITDA Margin, for the year ended
December 31, 2014 was 8.0%, for the year ended December 31, 2015 was 8.1%, for the period from November
4, 2015 to December 31, 2016 was 8.0% (7.7% for the pro forma year ended December 31, 2016) and the last
twelve months ended March 31, 2017 was 7.5%.

By virtue of the asset-light nature of our business, we also benefit from low capital expenditure
requirements which are closely monitored and managed to ensure they remain low. In 2014, 2015 and 2016, our
net capital expenditure amounted to 1.6%, 2.1% and 2.8% respectively, of total revenue and including other
operating income for the relevant year. Our profitability and increased focus on working capital management has
led to improved cash flow generation. We managed to reduce our DSO from 64 days in February 2008 to 40 days
in March 2017 and continue to manage our working capital closely to maximize our cash flow generation. We
generated cash flow from operating activities of €128.4 million (CHF 155.9 million) in 2014, €104.3 million
(CHF 112.1 million) in 2015 and €135.7 million for the period from November 4, 2015 to December 31, 2016
(€138.4 million in the pro forma year ended December 31, 2016). We generated cash flow from operating
activities of €5.8 million for the three months ended March 31, 2017, compared to negative €7.7 million
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for the period from November 4, 2015 to March 31, 2016 (negative €5.0 million for the pro-forma three months
ended March 31, 2016).

We analyze our performance on a monthly basis by reference to our Net Contract Wins and the Contract
Renewal Rate. We also take into consideration a pipeline ratio defined as the annualized revenue of active sales
projects per total annual revenue for the previous fiscal year and a success ratio that corresponds to the
annualized revenue of sales projects won per revenue of total sales projects submitted. Over the three month-
period ended March 31, 2017, we achieved on average higher monthly retention, pipeline and actual success
ratios than during the twelve-month period ended December 31, 2016. Our Net Contract Wins as of March 31,
2017 totaled €21.3 million.

We have an experienced and stable management team with a successful track record and strong shareholder
support

We have an internationally diverse senior management team with extensive industry expertise and a proven
track record in the air services and logistics operation industries. The international diversity of our management
team, which is represented by five nationalities, reflects the global approach of the company, which we believe
has aided us in growing our total revenues, managing costs, introducing new products and acquiring and
successfully integrating new businesses. We believe that the collective industry knowledge and leadership of our
senior management team and their record of accomplishment in responding to challenging economic conditions
and achieving profitable revenue growth will enable them to continue to execute our strategy profitably.

Our independent management team also benefits from the support of HNA Group, which, through direct and
indirect subsidiaries, wholly owns Swissport. Aviation and airport management form a core part of HNA Group,
a Fortune 500 company whose interests also encompass financial services, real estate, retail, tourism and logistics
sectors. We believe that the HNA Group is the fourth largest aviation group in China. Following our acquisition
by HNA Group in February 2016, we have continued to function as an independently managed part of the HNA
Group, while benefiting from the strategic support offered by the strength and connections of the wider HNA
Group.

Our Strategy

The key components of our strategy are to:

Maintain and further develop our leading market position by developing new products and service offerings in
new locations

We seek to maintain and further develop our positions within our existing network by continuing to focus on
our brand and our core strengths. We opened our doors with three locations in Switzerland in 1996 and, as of
March 31, 2017, we operated at 279 airports globally. We believe we have achieved such growth primarily due to
the strong brand name and quality of our services. We constantly seek to adapt to market changes by offering
state-of-the-art services and products and moving into new markets and regions, an approach that we will
continue to pursue. For example, we were one of the first aviation services providers to offer technological
innovations such as web and mobile check-in, and we have also been quick to adapt to changes in the aviation
industry, including the increased presence of low-cost carriers. As of the date of these Listing Particulars, we
have a number of strategic greenfield projects in our pipeline, which aim to capitalize on the trends in, amongst
other things, outsourcing and deregulation, and which we believe will yield a positive revenue impact in the next
few years. The majority of these projects consist of opportunistic start-ups based around new tender prospects
arising from outsourcing and deregulation, such as our new operations in Saudi Arabia. We believe our leading
market share and our constant focus towards adding customer value make us well-positioned to continue
capitalizing on such opportunities. On an on-going basis, we review and adjust our risk management policies for
entering into ground and cargo handling contracts with airlines with the goal of minimizing the potential for
entry into unprofitable contracts. These adjustments have included adopting a more centralized approach to
approvals by lowering the threshold of contracts required to be reviewed by our management team. Significant
contracts are also reviewed at an earlier stage of negotiations to enable our management to review, negotiate and
amend certain conditions of such contracts if necessary.




Continue to implement the Swissport Formula throughout our businesses to further improve operational
efficiency

The “Swissport Formula” is a ten-point initiative focused on operational efficiency and standardization of
processes and procedures across all of our operations. This initiative has yielded tangible results, and we believe
it helps us maintain a competitive edge in our industry. The Swissport Formula is based on lean management
principles, pursuant to which we have introduced standard management practices throughout our businesses in
order to achieve operational excellence as well as a leaner cost structure. This initiative is built on the principles
of centralized planning, daily operational key performance indicator monitoring and steering, establishment of
common best-practice standards across our businesses, active management and monitoring of customer and
network relationships, and lean organizational structures optimized to each airport’s size and operational
complexity. The Swissport Formula provides for optimized solutions for both the global and local requirements
of our customers and for interoperability and compatibility of services between multiple airports. These standard
practices enable us to provide our customers with consistent quality, reliability and well-trained management and
staff which drives our financial and operational performance, by, among other things, allowing us to provide
superior service to our customers. These standard practices also allows us to streamline our workforce best
practices to create a leaner cost structure, which further drives our financial and operational performance.

The Swissport Formula aims to change the company culture from a local understanding of the “Swissport
way of doing things” to a global approach. The result is an efficient, safe, and secure operation forming a
sustainable basis for our development, while providing customer confidence and peace of mind, in addition to
reducing costs. With the Swissport Formula, we aim to provide our customers and employees with the benefits of
global alignment, standardization and consistency.

Continue to grow in key existing markets and expand into new locations

Our business has grown consistently since its foundation and continues to grow profitably. This growth has
principally been driven by expansion of our existing operations in certain of our key markets and the expansion
of our relationships with key customers at all of our locations. As airlines continue to outsource a broad range of
services at their main hubs to benefit from lower operating costs, we believe we are the sole independent
provider of global and cargo handling services able to offer the one-stop shop services meeting their
requirements. Another strategy we have adopted for promoting expansion in existing locations has been to focus
on entering into framework agreements with airline clients which contain pre-agreed terms for the provision of a
range of ground and cargo handling services that apply whenever these airlines expand into new locations where
we already offer our services and have customer infrastructure in place. Likewise, we continue to selectively
close the gaps in our existing network in an effort to offer more complete coverage to our customers and to offer
a wide portfolio of services at each airport at which we operate.

In addition to our continued focus on growth in locations where we are already active, we also from time to
time seek to enter new markets or further develop our existing business in certain locations through greenfield
projects or selected acquisitions, while maintaining a disciplined and risk-based approach to evaluating the
commercial logic and benefit of all potential expansions. To this end, we continue to focus on developing
existing expansion projects, including market entries in selected locations in Western and Eastern Europe, Africa,
Latin America, the Middle East and East Asia. On occasion, where joint venture structures are required by local
regulations or deemed beneficial from a business perspective (as is often the case in emerging markets such as
Ghana and Morocco), we will seek to expand our presence through joint ventures provided attractive margins are
expected to be achievable. Entering into joint ventures in new markets can be beneficial from a de-risking
perspective as it can enable us to take advantage of the local knowledge of our joint venture partners, as we did in
April 2017 when we started operations in the Oman market through a joint venture. We have stringent risk
management policies in place in terms of analysis and decision-making in respect of new contracts and expansion
opportunities, with a centralized approach whereby our senior management reviews key contracts at an early
stage of the negotiations to mitigate against potential risks. For example, every contract with a value in excess of
€3.0 million requires sign-off from our CEO. Throughout our advancements and expansions, we aim to meet and
exceed the expectations of our customers with a continuous focus on quality.

Given HNA Group’s core focus on aviation and airport services, we seek to leverage our connection to
HNA Group to strengthen our presence in Asia and, in particular, China. We believe that our position as an
independently managed business within HNA Group provides us with the necessary platform with which to enter




into the large and fast-growing Chinese aviation market, due to a combination of the wider HNA Group’s
regional knowledge and presence, and our market leading service offering. We also expect to be well-placed to
win new contracts from the airlines, airports and operational bases in China that form part of HNA Group. As of
December 2016, based on publicly available information, the aviation division of HNA Group had a fleet of over
1,250 aircraft, flying 1,100 inbound and outbound routes, reaching more than 270 destinations, with annual
passenger volume of approximately 92 million. Airlines with fleets operated and managed by HNA Group
include Hainan Airlines, Tianjin Airlines, Capital Airlines, Deer Jet, Lucky Air, West Air, Fuzhou Airlines,
Urumgqi Air, Beibu Gulf Airlines, Yangtze River Airlines, Guilin Airlines, Chang’an Airlines, Africa World
Airlines, and Aigle Azur. Many of HNA Group’s airlines are joint ventures with local governments for whom
they are strategically important. HNA Group also owns and operates a number of airports in China and has
operational bases at a range of other airports in China.

Maintain a strong cash flow

We continuously focus on maintaining and improving our strong cash flow generation by maximizing the
utilization of existing assets, leveraging existing resources and maintaining a disciplined approach to growth-
oriented capital expenditure. We already benefit from an asset-light business model that requires relatively low
levels of capital expenditure and maximizes flexibility. Moreover, our greenfield projects are financed through
operating leases when available, allowing us to maintain low capital requirements. Going forward, we expect to
support this through further optimization and management of working capital and tax outflows as well as the
implementation of cash pooling structures. We maintain our DSO at a low level, which was around 40 days in
March 2017, down from 64 days in February 2008. We also intend to further leverage our leading market
position at the procurement stage to achieve better prices and conditions in our contracts with airlines.

In April 2017, we received a €718 million of equity in cash from our principal shareholder, €200 million of
which we intend to use to partially repay the Term Loan B Facility. We intend to use the remainder of this equity
injection, substantially all of which will be contributed to our new credit group, in full or in part to help finance
select acquisitions in key existing markets as well as strategic new locations. In addition, we expect to benefit
from an interest rate reduction of the Term Loan B Facility under the Amended and Restated Credit Agreement,
which we expect to have a favorable impact on our future interest expenses.

Focus on human resources management

Ground handling and cargo handling are relatively labor intensive businesses. We have over 64,000
employees globally and believe that our workforce management is a key differentiating factor among aviation
services operators. We believe that our efforts have resulted in tangible results such as constructive labor
relationships globally and strong local human resources relationships with a proven track record, evidenced by
very few union and labor related issues. We intend to continue to focus on our human resources management to
further differentiate our service offerings from those of our competitors and better service the needs of our
customers.

Human resources management is at the core of our business, and the Swissport human resources strategy
builds upon our global business strategy. Both the Swissport business and human resources strategies are based
on our shared corporate vision and mission “to provide the aviation industry with consistent and tailor-made
solutions around the globe, for a better customer experience” and our commitment to our corporate core values of
“People, Professionalism and Partnership.” The corporate human resources team works closely with line
management and the worldwide human resources community to develop and implement valuable programs,
tools, processes and procedures to support Swissport managers in their daily work for more efficiency, better
management and leadership in order to achieve our shared goal of excellence.

Swissport is dedicated to supporting all employees in reaching their full potential through a wide variety of
training and development techniques and continuous performance management. The Swissport training program
provides level-adequate training from base to top. We have also implemented a global performance development
review system to be used across our business. In addition, we offer targeted training programs at every level of
employment, from standardized technical training for our operations staff to our own Active Leadership and
Advanced Active Leadership programs for members of first-line and middle management. Further, we recently
launched a global corporate compensation strategy to support the growth of our business by closely aligning
compensation and benefits to standardized performance matrices. The new compensation and benefits model
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envisions the creation of global polices and frameworks for different processes, including regular
communications and supporting documents for the regions, as well as trainings to cascade corporate process top
down through the organization. Our strong compensation and benefits foundation is a key element to support
management decisions and business expansion.

We also seek to maintain a flexible workforce by outsourcing certain of our ground and cargo handling
needs to third parties, a move which we believe allows us to remain flexible throughout cyclical trends in the
aviation industry, thereby allowing us to maximize productivity and workforce utilization.

Our Shareholders

As of the date of these Listing Particulars, we are wholly owned by direct or indirect subsidiaries of HNA
Group. HNA Group has the ability to nominate the majority of the directors of our board of directors. HNA
Group is a Fortune Global 500 Corporation which was founded in 1993 and has its primary group headquarters in
Beijing, Haikou, Shanghai and Hong Kong. HNA Group is a multinational conglomerate with global interests
encompassing aviation, airport management, financial services, real estate, retail, tourism and logistics.
According to the website of Fortune Global 500, as of the end of its last fiscal year, HNA Group had
consolidated revenues of US$29.6 billion and consolidated assets of US$95.3 billion.

Aviation forms the core of HNA Group, and we believe that HNA Group is the fourth largest aviation group
in China. As of December 2016, based on publicly available information, the aviation division of HNA Group
had a fleet of over 1,250 aircraft, flying 1,100 inbound and outbound routes, reaching more than 270 destinations,
with annual passenger volume of approximately 92 million. Airlines with fleets operated and managed by HNA
Group include Hainan Airlines, Tianjin Airlines, Capital Airlines, Deer Jet, Lucky Air, West Air, Fuzhou
Airlines, Urumgqi Air, Beibu Gulf Airlines, Yangtze River Airlines, Guilin Airlines, Chang’an Airlines, Africa
World Airlines, and Aigle Azur. Many of HNA Group’s airlines are joint ventures with local governments for
whom they are strategically important. HNA Group also owns and operates a number of airports in China and has
operational bases at a range of other airports in China.

Recent Developments

In February 2017, we signed an agreement with flydubai for the provision of the airline’s ground handling
services at Muscat International Airport in Oman. In May, we began delivering our services, including passenger
and ramp handling, baggage services, operations coordination and load control.

Also in February 2017, we announced that we had been selected by Emirates SkyCargo to provide the
airline with cargo handling services at three airports in France. On April 1, 2017, we began delivering our
services, including full freighter and warehouse handling.

In April 2017, we announced the renewal of a multi-year agreement with easyJet for the provision of
comprehensive ground handling services at its hub at Geneva Airport.

In April 2017, we received €718 million of equity in cash from HNA Group to improve our current capital
structure. We intend to use €200 million of the amount contributed to reduce the amount of our Credit
Agreement which we are refinancing as part of the Transactions. As part of the Transactions, the remainder (less
fees and expenses related to the Transactions) will be contributed in cash to our new credit group. Following the
Transactions, we intend to use the remainder in full or in part for selected acquisitions in key existing markets as
well as strategic new locations. We are presently in discussions in connection with one of these opportunities but
we provide no assurances that it will proceed to signing and completion.

Trading Update

Our financial performance in the second quarter of 2017 was in line with expectations. Our quarterly
financial statements for the three months ended June 30, 2017 are expected to be finalized and made available to
noteholders by the end of August 2017.

Background to the Transactions

On May 3, 2017, we informed holders of the Existing Notes that we had notified the lender group under the
Credit Agreement of a default arising out of a breach of, among other things, the lien covenant of the Credit
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Agreement. We also informed holders of the Existing Notes that as a result of the default under the Credit
Agreement, we had decided to delay publication of our audited consolidated financial statements for the year
ended December 31, 2016, which resulted in a default under our reporting requirements under the Existing
Indentures. On June 8, 2017, we released our audited consolidated financial statements for the year ended
December 31, 2016, thereby curing the reporting default under the Existing Indentures.

Transactions

Our proposed solution is to novate the obligations of Swissport Investments, as the Existing Primary
Obligor under the Credit Agreement, and the obligations of Swissport Investments, as the Existing Issuer under
the Existing Indentures, to Swissport Financing S.a r.l. by means of refinancing our Term Loan B Facility
pursuant to an amendment and restatement in so far as the obligations under the Credit Agreement are concerned
and by means of the Exchange Offer in so far as the Existing Notes are concerned, and, in connection therewith,
adjust the covenant perimeter of our obligations to apply solely to a newly incorporated parent holding company
of Swissport Financing S.a r.l., to Swissport Financing S.a r.l. as the New Primary Obligor and the New Issuer
and to the restricted subsidiaries thereof.

Concurrently with the amendment and restatement of the Credit Agreement and the Exchange Offer, we will
amend and restate the Intercreditor Agreement. The amendment and restatement of the Credit Agreement, the
Exchange Offer, including the issuance of the New Senior Secured Notes and the New Senior Notes, the
amendment and restatement of the Intercreditor Agreement, the related corporate reorganization and transactions
and the contribution of substantially all the remainder of the equity contribution to our new credit group are
herein referred to as the “Transactions.”
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Corporate and Financing Structure
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On January 27, 2016, pledges over the share capital of these entities were granted for the benefit of the
lenders of the Sponsor Facility.

The Swissport Parent Entity is controlled by HNA Group.

As of the date of these Listing Particulars, €36,478,000 aggregate principal amount of the Existing Senior
Secured Notes remain outstanding and €15,856,000 aggregate principal amount of the Existing Senior Notes
remain outstanding. These amounts represent the Existing Notes not tendered and accepted for exchange in
the Exchange Offer.

€363,522,000 6.750% New Senior Secured Notes due 2021 and €264,644,000 9.750% New Senior Notes due
2022 will be issued by the New Issuer upon consummation of the Exchange Offer. The New Notes will be senior
obligations of the New Issuer. Upon issuance, the New Guarantors will guarantee the New Senior Secured Notes
on a senior basis and the New Senior Notes on a senior subordinated basis. See “Description of the New Senior
Secured Notes—The New Guarantees” and “Description of the New Senior Notes—The New Guarantees” for
further information on the New Guarantees. The New Guarantees of the New Notes will be subject to certain
limitations under applicable law, as described under “Limitations on Validity and Enforceability of the New
Guarantees, the New Senior Secured Notes Security and Certain Insolvency Law Considerations.”

The New Senior Secured Notes and the New Senior Secured Notes Guarantees will be secured by the same
assets that secure the Senior Facilities. See note (6).

On the Settlement Date, the Existing Issuer will repay its Term Loan B Facility in full and the New Issuer
will enter into the Amended and Restated Credit Agreement for a new term loan in aggregate principal
amount of €460,000,000 and a Revolving Credit Facility that we expect will provide borrowings for up to an
aggregate principal amount of CHF 110,000,000. Upon execution of the Amended and Restated Credit
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Agreement, it is expected that the Senior Facilities will be secured on a first-ranking basis by a first and/or
second lien over material assets (other than shares in subsidiaries) of the New Issuer and the New
Guarantors, shares in certain New Subsidiary Guarantors, and certain other assets of the New Issuer and the
New Guarantors. See “Description of Certain Financing Arrangements.”

The New Subsidiary Guarantors represented 61.0% of Swissport’s total assets (excluding goodwill) as of
March 31, 2017 and 77.0% of the consolidated Swissport EBITDA for the twelve-month period ended March 31,
2017, in each case excluding intercompany transactions. For purposes of the minimum guarantor coverage
threshold under the Credit Agreement, the loan parties represented 93.5% of the “Consolidated EBITDA” (as
defined in the Credit Agreement (which definition disregards Unrestricted Subsidiaries), excluding the
contributions of non-wholly-owned subsidiaries that are not New Guarantors and negative contributions of
individual companies) for the twelve-month period ended March 31, 2017, and 89.6% of “Total Assets” (as
defined in the Credit Agreement (which definition disregards goodwill and assets of Unrestricted Subsidiaries))
excluding the assets of non-wholly owned subsidiaries that are not New Guarantors as of March 31, 2017.

As of the date of these Listing Particulars, the New Issuer, through wholly-owned subsidiaries, owns 100%
of Swissport Belgium, an organization existing under the laws of Belgium. Swissport Belgium will not be a
New Guarantor of the New Notes and will be an Unrestricted Subsidiary of the New Parent Guarantor under
the New Indentures. For the twelve months ended March 31, 2017, Swissport Belgium represented 3.0% of
Swissport’s consolidated revenue and other operating income. As of March 31, 2017, Swissport Belgium
represented 0.4% of Swissport’s total assets.

As of the date of these Listing Particulars, the New Issuer, through wholly-owned subsidiaries, owns 100%
of Swissport Cargo Services Brazil, an organization existing under the laws of Brazil. Swissport Cargo
Services Brazil will not be a New Guarantor of the New Notes and will be an Unrestricted Subsidiary of the
New Parent Guarantor under the New Indentures. For the twelve months ended March 31, 2017, Swissport
Cargo Services Brazil represented 0.1% of Swissport’s consolidated revenue and other operating income. As
of March 31, 2017, Swissport Cargo Services Brazil represented 0.1% of Swissport’s total assets.

As of the date of these Listing Particulars, the New Issuer, through wholly-owned subsidiaries, owns 100%
of Swissport Brazil, an organization existing under the laws of Brazil. Swissport Brazil will not be a New
Guarantor of the New Notes and will be an Unrestricted Subsidiary of the New Parent Guarantor under the
New Indentures. For the twelve months ended March 31, 2017, Swissport Brazil represented 2.8% of
Swissport’s consolidated revenue and other operating income and did not make a positive contribution to
Swissport EBITDA. As of March 31, 2017, Swissport Brazil represented 0.8% of Swissport’s total assets.
As of the date of these Listing Particulars, the New Issuer, through wholly-owned subsidiaries, owns 51% of
Swissport Cargo Services Israel, an organization existing under the laws of Israel. Swissport Cargo Services
Israel will not be a New Guarantor of the New Notes and will be an Unrestricted Subsidiary of the New
Parent Guarantor under the New Indentures. For the twelve months ended March 31, 2017, Swissport Cargo
Services Israel represented 0.7% of Swissport’s consolidated revenue and other operating income and did
not make a positive contribution to Swissport EBITDA. As of March 31, 2017, Swissport Cargo Services
Israel represented 0.9% of Swissport’s total assets.

As of the date of these Listing Particulars, the New Issuer, through wholly-owned subsidiaries, owns 100% of
Swissport Saudi, an organization existing under the laws of the Kingdom of Saudi Arabia. Swissport Saudi will
not be a New Guarantor of the New Notes and will be an Unrestricted Subsidiary of the New Parent Guarantor
under the New Indentures. For the twelve months ended March 31, 2017, Swissport Saudi represented 0.2% of
Swissport’s consolidated revenue and other operating income and did not make a positive contribution to
Swissport EBITDA. As of March 31, 2017, Swissport Saudi represented 0.8% of Swissport’s total assets.

As of the date of these Listing Particulars, the New Issuer, through wholly-owned subsidiaries, owns 100%
of Swissport Cargo Services France, an organization existing under the laws of France. Swissport Cargo
Services France will not be a New Guarantor of the New Notes and will be an Unrestricted Subsidiary of the
New Parent Guarantor under the New Indentures. For the twelve months ended March 31, 2017, Swissport
Cargo Services France represented 0.6% of Swissport’s consolidated revenue and other operating income
and did not make a positive contribution to Swissport EBITDA. As of March 31, 2017, Swissport Cargo
Services France represented 0.1% of Swissport’s total assets.
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SUMMARY OF THE NEW NOTES

The following summary contains basic information about the New Notes and is not intended to be complete.
It may not contain all the information that is important to you. For a more complete understanding of the New
Notes, you should read the section of these Listing Particulars entitled “Description of the New Senior Secured
Notes” and “Description of the New Senior Notes.”

NewlIssuer ....................... Swissport Financing S.a r.l. (formerly Aguila 3 S.A.)

New Guarantors .................. The New Parent Guarantor and the Existing Subsidiary Guarantors,
excluding Aguila 2 and Swissport Brazil.

New Notes

New Senior Secured Notes . . ......... €363,522,000 6.750% Senior Secured Notes due 2021 issued under
the New Senior Secured Notes Indenture.

New Senior Notes . ................. €264,644,000 9.750% Senior Notes due 2022 issued under the New
Senior Notes Indenture.

SettlementDate . . .................. August 11,2017

Maturity Date

New Senior Secured Notes . . ......... December 15, 2021.

New Senior Notes . ................. December 15, 2022.

Interest Payment Dates

New Senior Secured Notes . . ......... Semi-annually in arrears on each June 15 and December 15,
commencing on December 15, 2017. Interest will accrue from the
Settlement Date.

New Senior Notes .................. Semi-annually in arrears on each June 15 and December 15,

commencing on December 15, 2017. Interest will accrue from the
Settlement Date.

Denomination

New Senior Secured Notes . . . ........ Each New Secured Note will have a minimum denomination of
€100,000 and integral multiples of €1,000 in excess thereof.

New Senior Notes . ................. Each New Unsecured Note will have a minimum denomination of
€100,000 and integral multiples of €1,000 in excess thereof.

Ranking of the New Notes

New Senior Secured Notes . . ......... The New Senior Secured Notes:

» will be a general obligation of the New Issuer;
» will be guaranteed on a senior basis by the New Guarantors;

e will be secured on a first-priority basis by the Collateral, as
described under “—Security”;

e will be effectively subordinated to any existing and future
Indebtedness of the New Issuer that is secured by property or assets
that do not secure the New Senior Secured Notes, to the extent of
the value of the property and assets securing such Indebtedness;
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New Senior Notes

Guarantees

New Senior Secured Notes . . .........

New Senior Notes

e will be pari passu in right of payment to any future Indebtedness
(as defined in “Description of the New Senior Secured Notes”) of
the New Issuer that is not subordinated in right of payment to the
New Senior Secured Notes (including the Senior Facilities);

e will be senior to any future Indebtedness of the New Issuer that is
subordinated in right of payment to the New Senior Secured Notes,
including any subordinated shareholder debt; and

e will be effectively subordinated to any existing and future
Indebtedness of the Subsidiaries of the New Parent Guarantor
(other than the New Issuer) that do not guarantee the New Senior
Secured Notes.

The New Senior Notes:
e will be a general senior subordinated obligation of the New Issuer;

e will be guaranteed on a senior subordinated basis by each of the
New Guarantors;

e will be pari passu in right of payment to any future Indebtedness
(as defined in “Description of the New Senior Notes”) of the New
Issuer that is not subordinated in right of payment to the New
Senior Notes;

e will be senior to any future Indebtedness of the New Issuer that is
subordinated in right of payment to the New Senior Notes,
including any subordinated shareholder debt;

e will be effectively subordinated to any existing and future
Indebtedness of the Subsidiaries of the New Parent Guarantor
(other than the New Issuer) that do not guarantee the New Senior
Notes; and

e will be effectively subordinated to any existing and future
Indebtedness of the New Issuer that is secured by property or assets
that do not secure the New Senior Notes, to the extent of the value
of the property and assets securing such Indebtedness, including
the Senior Facilities and the New Senior Secured Notes.

The New Senior Secured Notes will be guaranteed on a senior basis
by the New Guarantors. The New Senior Secured Notes Guarantees
of certain New Guarantors will be limited as described under “Risk
Factors—Risks Relating to our Indebtedness, including the New
Notes—The New Guarantees of the New Notes and the Collateral of
the New Senior Secured Notes, along with any future guarantees of
the New Notes and future Collateral of the New Senior Secured Notes,
will be subject to certain limitations on enforcement and may be
limited by applicable law or subject to certain defenses that may limit
their validity and enforceability” and “Limitations on Validity and
Enforceability of the New Guarantees, the New Senior Secured Notes
Security and Certain Insolvency Law Considerations.”

The New Senior Notes will be guaranteed on a senior subordinated
basis by the New Guarantors. The New Senior Notes Guarantees of
certain New Guarantors will be limited as described under “Risk
Factors—Risks Relating to our Indebtedness, including the New
Notes—The New Guarantees of the New Notes and the Collateral of
the New Senior Secured Notes, along with any future guarantees of
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Ranking of the New Guarantees of the

New Notes

New Senior Secured Notes . . .........

New Senior Notes

the New Notes and future Collateral of the New Senior Secured Notes,
will be subject to certain limitations on enforcement and may be
limited by applicable law or subject to certain defenses that may limit
their validity and enforceability” and “Limitations on Validity and
Enforceability of the New Guarantees, the New Senior Secured Notes
Security and Certain Insolvency Law Considerations.”

The New Senior Secured Notes Guarantee of each New Guarantor:
» will be a general obligation of the New Guarantor;

e will be secured on a first-priority basis by the Collateral, as
described below under “—Security”;

e will be effectively subordinated to any existing and future
Indebtedness of the relevant New Guarantor that is secured by
property or assets that do not secure such New Guarantee, to the
extent of the value of the property and assets securing such
Indebtedness;

e will be pari passu in right of payment with all existing and future
Indebtedness of such New Guarantor that is not subordinated in
right of payment to such New Guarantee (including Indebtedness
under or guarantees of the Senior Facilities); and

e will be senior in right of payment to all existing and future
Indebtedness of such New Guarantor that is subordinated in right
of payment to such New Guarantee, including the new Senior
Notes Guarantee.

The New Senior Secured Notes Guarantees will be subject to the
terms of the Intercreditor Agreement. See “Description of Certain
Financing Arrangements—Intercreditor Agreement.”

The New Senior Secured Notes Guarantees will be subject to release
under certain circumstances. See “Description of the New Senior
Secured Notes—The Guarantees—Release of the Guarantees.”

The New Senior Notes Guarantee of each New Guarantor:

e will be a general senior subordinated obligation of that New
Guarantor;

e will be subordinated in right of payment to all existing and future
senior Indebtedness of such New Guarantor, including
indebtedness under or guarantees of the Senior Facilities and the
New Senior Secured Notes Guarantees;

e will rank senior in right of payment to all existing and future
Indebtedness of the New Guarantor that is expressly subordinated
to the relevant Senior Notes Guarantee; and

e will be effectively subordinated to any existing and future
Indebtedness of the relevant New Guarantor that is secured by
property or assets that do not secure such New Senior Notes
Guarantee, to the extent of the value of the property and assets
securing such Indebtedness, including the Senior Facilities and the
New Senior Secured Notes.

The New Senior Notes Guarantees will be subject to the terms of the
Intercreditor Agreement. See “Description of Certain Financing
Arrangements—Intercreditor Agreement.”
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Security ........

Optional Redemption

New Senior Secured Notes . . . ........

New Senior Notes

The New Senior Notes Guarantees will be subject to release under
certain circumstances. See “Description of the New Senior Notes—
The Guarantees—Release of the Guarantees.”

The New Senior Secured Notes and the New Senior Secured Notes
Guarantees will be secured on a first-ranking priority basis by a first
or second lien on material assets (other than shares in subsidiaries) of
the New Issuer and the New Guarantors, the shares in certain New
Subsidiary Guarantors, and certain other assets of the New Issuer and
the New Guarantors.

Any security granted by the New Issuer and the New Guarantors will
be limited as described under “Risk Factors—The New Guarantees of
the New Notes and the Collateral of the New Senior Secured Notes,
along with any future guarantees of the New Notes and future
Collateral of the New Senior Secured Notes, will be subject to certain
limitations on enforcement and may be limited by applicable law or
subject to certain defenses that may limit their validity and
enforceability” and “Limitations on Validity and Enforceability of the
New Guarantees, the New Senior Secured Notes Security and Certain
Insolvency Law Considerations.”

The assets securing the New Senior Secured Notes will also secure
the Senior Facilities on an equal and ratable basis and may be
released under certain circumstances. See “Risk Factors—The New
Guarantors and the other security providers will have control over
the Collateral securing the New Senior Secured Notes, and the sale of
particular assets could reduce the pool of assets securing the New
Senior Secured Notes,” “Description of Certain Financing
Arrangements—Intercreditor Agreement” and “Description of the
New Senior Secured Notes—Security.”

Prior to June 15, 2018, the New Issuer will be entitled at its option to
redeem all or a portion of the New Senior Secured Notes at a
redemption price equal to 100% of the principal amount of the New
Senior Secured Notes, plus the applicable “make-whole” premium
described in these Listing Particulars and accrued and unpaid interest
to the redemption date.

On or after June 15, 2018, the New Issuer will be entitled at its option
to redeem all or a portion of the New Senior Secured Notes at the
redemption prices set forth under the caption “Description of the New
Senior Secured Notes—Optional Redemption” plus accrued and
unpaid interest to the redemption date.

Prior to June 15, 2018, the New Issuer will be entitled at its option on
one or more occasions to redeem up to 40% of the aggregate principal
amount of the New Senior Secured Notes with the net cash proceeds
from certain equity offerings at a redemption price equal to 106.750%
of the principal amount of the outstanding New Senior Secured Notes
plus accrued and unpaid interest to the redemption date.

Prior to December 15, 2018, the New Issuer will be entitled at its
option to redeem all or a portion of the New Senior Notes at a
redemption price equal to 100% of the principal amount of the New
Senior Notes plus the applicable “make-whole” premium described in
these Listing Particulars and accrued and unpaid interest to the
redemption date.
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Change of Control

Redemption for Taxation Reasons

New Senior Secured Notes . . .........

New Senior Notes .

Additional Amounts ...............

Certain Covenants

On or after December 15, 2018, the New Issuer will be entitled at its
option to redeem all or a portion of the New Senior Notes at the
redemption prices set forth under the caption “Description of the New
Senior Notes—Optional Redemption” plus accrued and unpaid
interest to the redemption date.

Prior to December 15, 2018, the New Issuer will be entitled at its
option on one or more occasions to redeem up to 40% of the
aggregate principal amount of the New Senior Notes with the net cash
proceeds from certain equity offerings at a redemption price equal to
109.750% of the principal amount of the outstanding New Senior
Notes plus accrued and unpaid interest to the redemption date.

If the New Issuer experiences a change of control, it will be required
to offer to repurchase the New Notes at 101% of their aggregate
principal amount plus accrued interest to the date of such repurchase.
See “Description of the New Senior Secured Notes—Repurchase at
the Option of Holders—Change of Control” and “Description of the
New Senior Notes—Repurchase at the Option of Holders—Change of
Control.”

If certain changes in the law of any relevant taxing jurisdiction
become effective that would impose withholding taxes or other
deductions on the payments of the New Senior Secured Notes, we
may redeem the New Senior Secured Notes in whole, but not in part,
at any time, at a redemption price of 100% of the principal amount,
plus accrued and unpaid interest, if any, and additional amounts, if
any, to the date of redemption. See “Description of the New Senior
Secured Notes—Redemption for Changes in Taxes.”

If certain changes in the law of any relevant taxing jurisdiction
become effective that would impose withholding taxes or other
deductions on the payments on the New Senior Notes, we may
redeem the New Senior Notes in whole, but not in part, at any time, at
a redemption price of 100% of the principal amount, plus accrued and
unpaid interest, if any, and additional amounts, if any, to the date of
redemption. See “Description of the New Senior Notes—Redemption
for Changes in Taxes.”

Any payments made with respect to the New Notes will be made
without withholding or deduction for taxes unless required by law. If
withholding or deduction for such taxes is required to be made in any
relevant taxing jurisdiction with respect to a payment under the New
Notes, subject to certain exceptions, we will pay the additional
amounts necessary so that the net amount received by the holders of
New Notes after the withholding is not less than the amount that they
would have received in the absence of the withholding. See
“Description of the New Senior Notes—Additional Amounts.”

The New Indentures, among other things, provide for the ability of
the New Parent Guarantor and its restricted subsidiaries to:

e incur or guarantee additional indebtedness and issue certain
preferred stock;

e create or incur certain liens;
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Transfer Restrictions ..............

No Established Market for the New
Notes .......... ...

Listing and Trading ...............

Trustee ..........................

Principal Paying Agent and Transfer
Agent ........ ... ... ... ... ...,

Registrar .. .......................
Governing Law of the New Notes, the

New Guarantees and the New
Indentures .....................

Governing Law for the Security
Documents .....................

e make certain payments, including dividends or other distributions,
with respect to the shares of the New Issuer or its restricted
subsidiaries;

 prepay or redeem subordinated debt or equity;
¢ make certain investments;

e create encumbrances or restrictions on the payment of dividends or
other distributions, loans or advances to and on the transfer of
assets to the New Issuer or any of its restricted subsidiaries;

e sell, lease or transfer certain assets, including stock of restricted
subsidiaries;

 engage in certain transactions with affiliates;
 consolidate or merge with other entities; and

e in the case of the New Senior Secured Notes Indenture, impair the
security.

Each of these covenants is subject to significant exceptions and
qualifications. See “Description of the New Senior Secured Notes—
Certain Covenants” and “Description of the New Senior Notes—
Certain Covenants.”

None of the New Notes or the New Guarantees has been, or will be,
registered under the U.S. Securities Act or the securities laws of any
other jurisdiction. The New Notes are subject to restrictions on
transfer and may only be offered or sold in transactions that are
exempt from or not subject to the registration requirements of the
U.S. Securities Act. See “Notice to Investors” and “Plan of
Distribution.”

The New Notes will be new securities for which there is currently no
market. Although the Dealer Managers have informed us that they
intend to make a market in the New Notes, they are not obligated to
do so and they may discontinue market-making at any time without
notice. Accordingly, we cannot assure you that a liquid market for the
New Notes will develop or be maintained.

Application has been made to list the New Notes on the Official List
of the Luxembourg Stock Exchange and to admit the New Notes for
trading on the Luxembourg Stock Exchange’s Euro MTF Market.

U.S. Bank Trustees Limited.

Elavon Financial Services Limited, UK Branch.

Elavon Financial Services Limited.

New York law. For the avoidance of doubt, articles 84 to 94-8 of the
Luxembourg law of 1915 on commercial companies are hereby
excluded.

Applicable jurisdictions for the Security Documents.
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SUMMARY CONSOLIDATED HISTORICAL FINANCIAL, OPERATIONAL AND PRO FORMA DATA

The tables below set forth the summary consolidated historical financial information of the New Issuer as of
and for the years ended December 31, 2014 and 2015, and of the Swissport Parent Entity as of December 31,
2016 and for the period from November 4, 2015 to December 31, 2016, as of March 31, 2016 and for the period
from November 4, 2015 to March 31, 2016, as of and for the three months ended March 31, 2017 and for the
twelve-month period ended March 31, 2017.

The summary consolidated historical financial information for the New Issuer set forth below as of and for
the years ended December 31, 2014 and 2015 was extracted from the 2015 Audited Consolidated Financial
Statements prepared in accordance with IFRS and included elsewhere in these Listing Particulars. The summary
consolidated historical financial information for the Swissport Parent Entity set forth below as of December 31,
2016 and for the period from November 4, 2015 to December 31, 2016 was extracted from the 2016 Audited
Consolidated Financial Statements prepared in accordance with IFRS and included elsewhere in these Listing
Particulars. The summary consolidated historical financial information for the Swissport Parent Entity set forth
below as of and for the period from November 4, 2015 to March 31, 2016 and as of and for the three months
ended March 31, 2017 was extracted from the Unaudited Consolidated Interim Financial Statements, prepared in
accordance with IAS 34 and included elsewhere in these Listing Particulars.

Consolidated information for the Swissport Parent Entity for the twelve months ended March 31, 2017 has
been calculated by adding the results of operations for the three months ended March 31, 2017 to the results of
operations for the period from November 4, 2015 to December 31, 2016 and subtracting from that result the
results of operations for the period from November 4, 2015 to March 31, 2016.

The financial information for the three months ended March 31, 2017 is not necessarily indicative of the
results that may be expected for the year ending on December 31, 2017, and should not be used as the basis for or
prediction of an annualized calculation.

The summary pro forma condensed financial information of the Swissport Parent Entity for the year ended
December 31, 2016 and for the three months ended March 31, 2016 have been derived from the 2016 Audited
Financial Statements and the Unaudited Consolidated Interim Financial Statements, respectively, with certain
adjustments as described in “Unaudited Pro Forma Condensed Combined Financial Information.”
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The following information is only a summary and should be read in conjunction with “Management’s
Discussion and Analysis of Financial Condition and Results of Operations,” the Audited Consolidated Financial
Statements and the Unaudited Consolidated Interim Financial Statements, including the notes thereto.

Summary Financial Information

Income Statement Data

New Issuer Swissport Parent Entity
Pro forma Pro forma  Three Twelve
Year Year November 4, January 1, November 4, January 1, months months
ended ended 2015 to 2016 to 2015 to 2016 to ended ended
December 31, December 31, December 3IDecember 31, March 31, March 31, March 31, March 31,
2014 2015 20160 2016 2016@ 2016® 2017 2017©®
(CHFin (EURin (CHFin (EURin (EUR in millions) (EUR in millions) (EURin (EURin
millions)® millions)® millions)® millions)® millions) millions)
Operations
Revenue ........... ... ... ... .. 2,831.3 2,332.2 2,766.2 2,574.4|| 2,3849  2,586.8 410.3 612.2 6552 2,629.8
Other operating income . .............. 102.6 84.5 106.7 99.3 84.7 94.9 14.0 24.2 25.7 96.4
Total revenue and other operating
income ............... ... ....... 2,933.9 2,416.7 28729 2,673.7|| 2,469.6 2,681.7 424.3 636.4 680.9  2,726.2
Goods and services purchased ......... (484.8) (399.3) (456.8) (425.1)| (349.8) (382.0) (63.9) (96.1) (104.3) (390.2)
Personnel expenses .................. (1,823.8) (1,502.3) (1,837.0) (1,709.6)|(1,617.6) (1,761.1) (279.8) (423.3) (463.5) (1,801.3)
Other operating expenses ............. (440.4) (362.8) (373.8) (347.9)| (338.6) (369.0) (61.1) 91.5) (96.6) (374.1)
Depreciation and impairment of property,
vehicles and equipment . ............ (64.0) (52.7) (62.6) (58.3 (51.3) (55.9) (8.9) (13.5) (14.2) (56.6)
Amortization and impairment of
intangible assets .................. (23.1) (19.0) (22.0) (20.5 (21.5) (23.4) 3.9 (5.8) (6.3) (23.9)
Total operating expenses (excluding
acquisition and integration costs) ... (2,836.1) (2,336.1) (2,752.2) (2,561.4)|(2,378.8) (2,591.4) (417.6) (630.2) (684.9) (2,646.1)
Share of results of associates and joint
VENIUIES .. vvoveeeee e e e 5.2 4.2 34 3.2 5.1 5.6 0.6 1.1 1.9 6.4
Operating profit (loss) (before
acquisition and integration costs) .. 103.0 84.8 124.1 115.5 95.9 95.9 7.3 7.3 2.1) 86.5
Acquisition Costs . ... — — — — (2.6) 0.0 2.7 0.0 — 0.1
Integration costs ................... (27.2)  (224) (27.8) (259 0.3) 0.3) 0.2) 0.2) — 0.1)
Operating profit (loss) . ............. 75.8 62.4 96.3 89.6 93.0 95.6 4.4 7.1 2.1) 86.5
Finance expense ................... (192.8) (158.8) (281.4) (261.9)| (306.8) (341.7) (146.1)  (181.0) (54.4) (2151
Finance income .................... 50.3 41.4 123.3 114.8 98.2 117.9 7.1 26.8 24.7 115.8
Net finance expense ................ (142.5) (117.4) (158.1) (147.1)| (208.6) (223.8) (139.0) (154.2) (29.7) (99.3)
Loss on sale of subsidiary ............ (12.2)  (10.0) (19.4) (18.1 — — —
Lossondisposal ................... — — (28.6) (26.6 — — —
Profit/(loss) before income tax . ...... (78.9) (65.0) (109.8) (102.2)| (115.6) (128.2) (134.6) (147.1) (31.8) (12.8)
Income tax (expense)/credit .......... (41.2)  (33.9) (34.0) (31.6 (24.8) (27.1) (5.8) 8.1 6.2) (25.2)
Loss for the period ............ (120.1) (98.9) (143.8) (133.8)| (1404) (155.3) (1404) (155.2) (38.0) (38.0)

(1
)

3)

)

)

Figures have been extracted from the respective audited financial statements.

The New Issuer’s functional and reporting currency was the Swiss franc at the time of preparation of the financial statements. For your
convenience, the financial information relating to the year ended December 31, 2014 has been translated from Swiss franc to euro at the
average month-end exchange rate for 2014 of EUR 1 = CHF 1.214022218, and the financial information relating to the year ended
December 31, 2015 has been translated from Swiss franc to euro at the average month-end exchange rate for 2015 of EUR 1 = CHF
1.07450053. These rates may differ from actual rates used in the preparation of the consolidated financial statements and other financial
information appearing elsewhere in these Listing Particulars. You should not construe the presented rates as a representation that Swiss
franc amounts could have been, or could be, converted into euro at these or any other rates.

In order to provide comparisons of the years ended December 31, 2015 and 2016, the pro forma financial information in this column has
been derived from the 2016 Audited Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed
Combined Financial Information.”

We acquired Aguila 2 and its subsidiaries (including the New Issuer) on February 10, 2016, and the results of the New Issuer are
consolidated in the selected income statement information of the Swissport Parent Entity for the two month period from February 1, 2016
to March 31, 2016. Prior to the Swissport Parent Entity’s acquisition of the New Issuer, the Swissport Parent Entity was a shell company
that did not conduct any operating activities of its own with the exception of certain administrative and financing activities and did not
have any material assets or liabilities. As a result, the selected income statement information of the Swissport Parent Entity for the period
from November 4, 2015 to March 31, 2016 is not directly comparable to the selected income statement information of the Swissport
Parent Entity for the three months ended March 31, 2017. Figures for the period from November 4, 2015 to March 31, 2016 have been
restated to mainly reflect the finalization of acquisition accounting related to the HNA Acquisition and the impact of subsequent events
(see note 3 to the Unaudited Consolidated Interim Financial Statements).

In order to provide comparisons of the period from November 4, 2015 to March 31, 2016 and the three months ended March 31, 2017,
the unaudited pro forma condensed financial information in this column has been derived from the Unaudited Consolidated Interim
Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed Combined Financial Information.”
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©  Consolidated information for the Swissport Parent Entity for the twelve months ended March 31, 2017 has been calculated by adding the
results of operations for the three months ended March 31, 2017 to the results of operations for the period from November 4, 2015 to
December 31, 2016 and subtracting from that result the results of operations for the period from November 4, 2015 to March 31, 2016, as
set forth in the following table.

Swissport Parent Entity

Addition  Subtraction
Three Twelve
November 4, months November 4, months
2015 to ended 2015 to ended
December 31, March 31, March 31, March 31,
2016 2017 2016 2017
(EUR in (EUR in (EUR in (EUR in
millions) millions) millions) millions)
Operations
REVENUE . ..o e e 2,384.9 655.2 410.3 2,629.8
Other operating inCome . ............uiuuiineinneneneannn . 84.7 25.7 14.0 96.4
Total revenue and other operating income ....................... 2,469.6 680.9 424.3 2,726.2
Goods and services purchased .. ......... ... .. oo (349.8) (104.3) (63.9) (390.2)
Personnel eXpenses ... ... ...t (1,617.6) (463.5) (279.8) (1,801.3)
Other Operating €XpenSes . . .« .o v vttt ettt (338.6) (96.6) (61.1) (374.1)
Depreciation and impairment of property, vehicles and equipment . .. ... (51.3) (14.2) (8.9) (56.6)
Amortization and impairment of intangible assets ................... (21.5) (6.3) (3.9) (23.9)
Total operating expenses (excluding acquisition and integration
COSES) . ottt e (2,378.8) (684.9) (417.6) (2,646.1)
Share of results of associates and joint ventures ..................... 5.1 1.9 0.6 6.4
Operating profit (loss) (before acquisition and integration costs) . . . . . 95.9 2.1) 7.3 86.5
ACQUISILION COSES o v vt ettt e e et e e (2.6) — 2.7) 0.1
Integration COSES . . ... v ittt (0.3) — 0.2) (0.1)
Operating profit (Ioss) . ........... ... ... i 93.0 2.1) 4.4 86.5
FINAnce EXPeISE . . « . v vttt ettt e e e (306.8) (54.4) (146.1) (215.1)
Finance inCome .. ...ttt e 98.2 24.7 7.1 115.8
Net finance eXpense . ............. ..ottt (208.6) (29.7) (139.0) (99.3)
Loss on sale of subsidiary ............. ... ... ... . — — —
Lossondisposal .. ... ... — — —
Profit/(loss) before income tax ................................. (115.6) (31.8) (134.6) (12.8)
Income tax (expense)/credit .. ........ ... i (24.8) (6.2) (5.8) (25.2)
Lossfortheperiod ............ ... ... ... ... ... i (140.4) (38.0) (140.4) (38.0)
(" Figures have been extracted from the respective audited financial statements.
Balance Sheet Data
New Issuer Swissport Parent Entity
As of As of As of As of
December 31, December 31, December 31, March 31,
2014 2015 2016 2017
(CHF in (EUR in (CHF in (EUR in (EUR in (EUR in
millions)®  millions)®  millions)®  millions)® millions)® millions)
Total non-current assets ............. 1,889.5 1,571.0 1,751.3 1,617.6 3,175.0 3,156.7
Total current assets . ................ 647.3 538.2 613.9 567.1 624.4 618.2
Total assets ...................... 2,536.8 2,109.2 23652 2,184.7 3,799.4  3,774.9
Total equity/(deficit) . ............... 176.9 147.1 (62.1) (57.4) 1,347.0 1,272.8
Total non-current liabilities .......... 1,759.2 1,462.7 1,839.9  1,699.6 1,215.8 1,248.7
Total current liabilities .............. 600.7 4994 587.4 542.5 1,236.6 1,253.4
Total equity and liabilities .......... 2,536.8 2,109.2 2,365.2 2,184.7 3,799.4 3,774.9

(M Figures have been extracted from the respective audited financial statements.

@ The New Issuer’s functional and reporting currency was the Swiss franc at the time of preparation of the
financial statements. For your convenience, the financial information as of December 31, 2014 has been
translated from Swiss franc to euro at the year-end exchange rate of EUR 1 = CHF 1.202730781, and the
financial information as of December 31, 2015 has been translated from Swiss franc to euro at the year-end
exchange rate of EUR 1 = CHF 1.082631527. These rates may differ from actual rates used in the
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preparation of the consolidated financial statements and other financial information appearing elsewhere in
these Listing Particulars. You should not construe the presented rates as a representation that Swiss franc
amounts could have been, or could be, converted into euro at this or any other rate.

Cash Flow Statement Data

New Issuer Swissport Parent Entity
Pro forma Pro forma Three
Year Year November 4, January 1, November, 4, January 1, months
ended ended 2015 to 2016 to 2015 to 2016 to ended
December 31, December 31, December 31, December 31, March 31, March 31, March 31,
2014 2015 2016 2016® 2016 2016® 2017
(CHFin (EURin (CHFin (EURin (EUR in millions) (EUR in millions) (EUR in
millions)® millions)® millions)® millions)®? millions)
Total cash flow from
operating activities .. 1559 128.4 112.1 104.3 135.7 138.4 (7.7) (5.0) 5.8
Total cash flow used in
investing activities . . (50.9) (41.9) (46.3) (43.2) (1,340.2) (1,444.3) (1,282.6) (1,386.7) (12.9)

Total cash flow from
(used in) financing
activities .......... (129.0) (106.3) (32.9) (30.6) 1,340.1 1,312.1 1,450.2 1,422.2 (0.6)

Net increase/(decrease)
in cash and cash
equivalents ........ (24.0) (19.8) 329 30.5 135.6 6.2 159.9 30.5 (7.7)

(W Figures have been extracted from the respective audited financial statements.

@ The New Issuer’s functional and reporting currency was the Swiss franc at the time of preparation of the financial statements. For your
convenience, the financial information relating to the year ended December 31, 2014 has been translated from Swiss franc to euro at the
average month-end exchange rate for 2014 of EUR 1 = CHF 1.214022218, and the financial information relating to the year ended
December 31, 2015 has been translated from Swiss franc to euro at the average month-end exchange rate for 2015 of EUR 1 = CHF
1.07450053. These rates may differ from actual rates used in the preparation of the consolidated financial statements and other financial
information appearing elsewhere in these Listing Particulars. You should not construe the presented rates as a representation that Swiss
franc amounts could have been, or could be, converted into euro at these or any other rates.

3  In order to provide comparisons of the years ended December 31, 2015 and 2016, the pro forma financial information in this column has
been derived from the 2016 Audited Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed
Combined Financial Information.”

@ We acquired Aguila 2 and its subsidiaries (including the New Issuer) on February 10, 2016, and the results of the New Issuer are
consolidated in the selected cash flow statement information of the Swissport Parent Entity for the two month period from February 1,
2016 to March 31, 2016. Prior to the Swissport Parent Entity’s acquisition of the New Issuer, the Swissport Parent Entity was a shell
company that did not incur significant cash flows with the exception of certain administrative and financing activities. As a result, the
selected cash flow statement information of the Swissport Parent Entity for the period from November 4, 2015 to March 31, 2016 is not
directly comparable to the selected cash flow statement information of the Swissport Parent Entity for the three months ended March 31,
2017. Figures for the period from November 4, 2015 to March 31, 2016 have been restated to mainly reflect the finalization of
acquisition accounting related to the HNA Acquisition and the impact of subsequent events (see note 3 to the Unaudited Consolidated
Interim Financial Statements).

4 In order to provide comparisons of the period from November 4, 2015 to March 31, 2016 and the three months ended March 31, 2017,
the unaudited pro forma condensed financial information in this column has been derived from the Unaudited Consolidated Interim
Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed Combined Financial Information.”
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Other Financial Data

New Issuer Swissport Parent Entity
Pro forma Pro forma  Three Twelve
Year Year November 4, January 1, November 4, January 1, months months
ended ended 2015 to 2016 to 2015 to 2016 to ended ended
December 31, December 31, December 31, December 31, March 31, March 31, March 31, March 31,
2014 2015 2016 2016 2016® 2016W 2017 2017
(CHF in (EURin (CHF in (EURin (EUR in millions) (EUR in millions) (EURin (EURin
millions) millions)® millions) millions)™® millions) millions)
Change in net working
capital . ........ ... ... ... (13.4) (11.0)0 (184) (17.2) 0.1 3.3) (17.5) (20.9) (8.9) 8.7
Net capital expenditure
(tangible and
intangible)® .. ........... 46.8 38.6 59.9 55.8 70.1 75.5 9.7 15.1 15.2 75.6
Swissport EBITDA®™ .. 235.6 1941 2333 2171 198.7 206.4 22.6 30.3 27.2 203.3
Ground handling ....... 185.0 152.4 179.7  167.2 157.0 165.1 17.4 25.5 22.7 162.3
Cargo handling . ........ 56.1 46.2 48.5 45.1 46.0 459 4.8 4.7 8.8 50.0
Other/eliminations . ... .. (5.9 4.5) 5.1 4.7 4.3) (4.6) 0.4 0.1 4.3) 9.0)
Swissport EBITDA
Margin® ... ... ... 8.0% 8.0% 8.1%  8.1% 8.0% 7.7% 5.3% 4.8% 4.0% 7.5%
Adjusted Swissport
EBITDA®®) ... ... ..... 211.7
Adjusted Swissport EBITDA
Margin® ... ... oL 7.8%
Total revenue and other
operating income . ....... 2,933.9 2416.7 2,872.9 2,673.7 2,469.6 2,681.7 424.3 636.4 680.9 2,726.2
Ground handling ....... 2,402.6 1,979.0 2,369.6 2,205.3 2,033.2 2,210.7 347.9 5254 560.6 2,245.9
Cargo handling . .. ...... 537.0 4423 5063 4712 438.4 472.8 76.7 111.1 120.5 482.2
Other/eliminations and
unallocated other
income and reported
adjustments ......... (5.7) (4.6) 3.0) (2.8) (2.0) (1.8) 0.3) (0.1) 0.2) (1.9)

1)

@)

3)

@)

)

The New Issuer’s functional and reporting currency was the Swiss franc at the time of preparation of the financial statements. For your
convenience, the financial information relating to the year ended December 31, 2014 has been translated from Swiss franc to euro at the
average month-end exchange rate for 2014 of EUR 1 = CHF 1.214022218, and the financial information relating to the year ended
December 31, 2015 has been translated from Swiss franc to euro at the average month-end exchange rate for 2015 of EUR 1 = CHF
1.07450053. These rates may differ from actual rates used in the preparation of the consolidated financial statements and other financial
information appearing elsewhere in these Listing Particulars . You should not construe the presented rates as a representation that Swiss
franc amounts could have been, or could be, converted into euro at these or any other rates.

In order to provide comparisons of the years ended December 31, 2015 and 2016, the pro forma financial information in this column has
been derived from the 2016 Audited Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed
Combined Financial Information.”

We acquired Aguila 2 and its subsidiaries (including the New Issuer) on February 10, 2016, and the results of the New Issuer are
consolidated in the selected income statement information of the Swissport Parent Entity for the two month period from February 1, 2016
to March 31, 2016. Prior to the Swissport Parent Entity’s acquisition of the New Issuer, the Swissport Parent Entity was a shell company
that did not conduct any operating activities of its own with the exception of certain administrative and financing activities. As a result,
the selected income statement information of the Swissport Parent Entity for the period from November 4, 2015 to March 31, 2016 is not
directly comparable to the selected income statement information of the Swissport Parent Entity for the three months ended March 31,
2017. Figures for the period from November 4, 2015 to March 31, 2016 have been restated to mainly reflect the finalization of
acquisition accounting related to the HNA Acquisition and the impact of subsequent events (see note 3 to the Unaudited Consolidated
Interim Financial Statements).

In order to provide comparisons of the period from November 4, 2015 to March 31, 2016 and the three months ended March 31, 2017,
the unaudited pro forma condensed financial information in this column has been derived from the Unaudited Consolidated Interim
Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed Combined Financial Information.”

Net capital expenditure (tangible and intangible) is capital expenditure less proceeds from sale of property, vehicles and equipment.
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Swissport EBITDA is operating profit before acquisition and integration costs, as included in the consolidated income statement, before depreciation,
amortization, restructuring and onerous contract charges, non-cash pension expenses and unallocated other income and reporting adjustments.
Swissport EBITDA is not a uniformly or legally defined financial measure and is not a measurement of performance under IFRS, and you should not
consider Swissport EBITDA as an alternative to (a) operating profit or profit for the period (as determined in accordance with IFRS) as a measure of
Swissport’s operating performance, (b) cash flows from operating, investing and financing activities as a measure of Swissport’s ability to meet its
cash needs, or (c) any other measures of performance under generally accepted accounting principles. We believe that Swissport EBITDA is a useful
indicator of Swissport’s ability to incur and service its indebtedness and can assist securities analysts, investors and other parties to evaluate
Swissport’s results of operations. You should exercise caution in comparing Swissport EBITDA as presented in these Listing Particulars to similar
measures used by other companies. See “Presentation of Financial and Other Information—Non-IFRS Measures.” The following is a reconciliation of
net profit / (loss) for the period to Swissport EBITDA for the periods presented:

New Issuer Swissport Parent Entity
Pro forma Pro forma Three Twelve
Year Year Year Year November 4, January 1, November 4, January 1, months months
ended ended ended ended 2015 to 2016 to 2015 to 2016 to ended ended
December 31, December 31, December 31, December 31, December 31, December 31, March 31, March 31, March 31, March 31,
2014 2014 2015 2015 2016 2016 2016® 2016® 2017 2017
(CHF in (EUR in (CHF in (EUR in (EUR in millions) (EUR in millions) (EURin (EURin
millions) millions)® millions) millions)™® millions) millions)
Net profit/(loss) for
the period . .. .. .. (120.1) (98.9) (143.8) (133.8) (140.4) (155.2) (140.4) (155.2) (38.0) (38.0)
Income tax expense/
(credit) . ........ (41.2) (33.9) (34.0) (31.6) (24.8) (27.1) (5.8) (8.1) (6.2) (25.2)
Net profit/(loss)
before income
tax ............ (78.9) (65.0) (109.8) (102.2) (115.6) (128.1) (134.6) (147.1) (31.8) (12.8)
Finance income . . .. 50.3 41.4 123.3 114.8 98.2 117.9 7.1 26.8 24.7 115.8
Finance expense . .. (192.8) (158.8) (281.4) (261.9) (306.8) (341.7) (146.1) (181.0) (54.4) (215.1)

Depreciation of
property, vehicles
and equipment . . . (64.0) (52.7) (62.6) (58.3) (51.3) (55.9) (8.9 (13.5)  (14.2) (56.6)

Amortization and
impairment of

intangible

assets .......... (23.1) (19.0) (22.0) (20.5) (21.5) (23.4) (3.9) (5.8) (6.3) (23.9)
EBITDA ......... 150.7 124.1 1329 123.7 165.8 175.0 17.2 26.4 18.4 167.0
Loss on disposal . .. — — (28.6) (26.6) — — — — — —
Loss on sale of

subsidiary ...... (12.2) (10.0) (19.4) (18.1) — — — — — —
Integration

costs® ... .. (27.2) (22.4) (27.8) (25.9) (0.3) (0.3) 0.2) (0.2) — (0.1)
Acquisition

costs® ... — — — — (2.6) 0.1 2.7 0.0 — 0.1
Non-cash pension

expenses ....... (5.0 4.1) (4.8) (4.5) (17.9) (18.9) (1.8) (2.8) (8.5) (24.6)

Restructuring and
onerous contract
charge® ........ (38.6) (31.8) (11.3) (10.5) (11.8) (12.1) (0.9) (1.2) (0.5) (11.4)

Unallocated other
income and
r%porting
adjustments” . . . . (1.9) (1.7) (8.5) (7.8) (0.3) 0.2) 0.2 0.3

0.2 (0.3)
Swissport
EBITDA ....... 235.6 194.1 233.3 217.1 198.7 206.4 22.6 30.3 27.2 203.3

(O The New Issuer’s functional and reporting currency was the Swiss franc at the time of preparation of the financial statements. For your
convenience, the financial information relating to the year ended December 31, 2014 has been translated from Swiss franc to euro at the average
month-end exchange rate for 2014 of EUR 1 = CHF 1.214022218, and the financial information relating to the year ended December 31, 2015
has been translated from Swiss franc to euro at the average month-end exchange rate for 2015 of EUR 1 = CHF 1.07450053. These rates may
differ from actual rates used in the preparation of the consolidated financial statements and other financial information appearing elsewhere in
these Listing Particulars. You should not construe the presented rates as a representation that Swiss franc amounts could have been, or could be,
converted into euro at these or any other rates.

@ In order to provide comparisons of the years ended December 31, 2015 and 2016, the pro forma financial information in this column has been
derived from the 2016 Audited Financial Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed Combined
Financial Information.”

& In order to provide comparisons of the period from November 4, 2015 to March 31, 2016 and the three-month period ended March 31, 2017, the
unaudited pro forma condensed financial information in this column has been derived from the Unaudited Consolidated Interim Financial
Statements with certain adjustments as set forth in “Unaudited Pro Forma Condensed Combined Financial Information.”

@ In 2014 and 2015, we incurred integration costs in connection with the Servisair Acquisition mainly in respect of onerous contracts charges,
professional fees, staff costs, equipment rent and maintenance, uniforms and protective clothing, and information technology.

®) Relates mainly to the HNA Acquisition.

©  The onerous contract charge in 2014 relates mainly to the termination of our operation at Gatwick airport. The restructuring costs 2015 and
2016 were mainly staff driven and occurred in the ground handling businesses in Brazil, North America, Central Europe, the UK, and Belgium.

(™ Includes unallocated other income and reporting adjustments.

Swissport EBITDA and Adjusted Swissport EBITDA as presented here differ from the definition of “Consolidated EBITDA” contained in
“Description of the New Senior Secured Notes” and “Description of the New Senior Notes” and other financing documents of our group.

Swissport EBITDA Margin and Adjusted Swissport EBITDA Margin are respectively defined as Swissport EBITDA and Adjusted Swissport
EBITDA divided, in each case, by total revenue and other operating income.
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Adjusted Swissport EBITDA is Swissport EBITDA minus the portion contributed by our Unrestricted Subsidiaries to Swissport
EBITDA. The following is a reconciliation of Swissport EBITDA to Adjusted Swissport EBITDA for the period presented:

Twelve
months ended
March 31,
2017
(EUR in
millions)
SWISSPOIt EBI T D A . .o 203.3
Unrestricted Subsidiaries POrtion . . ... ... . e e 8.4
Adjusted Swissport EBITDA .. ... 211.7
Pro Forma Financial Data of the New Restricted Group (V
As of or for the
twelve months ended
March 31, 2017
(EUR in millions)
Pro forma senior secured debt® . ... ... 860.0
Pro forma senior unsecured debt® ... ... ... 280.5
Other existing indebtedness® ... ... ... . 48.3
Finance 1easest) . . ... . e 21.7
Proforma total debt . ........ ... .. .. .. .. ... 1,210.5
Pro forma cash and cash equivalents© . ..... ... ... ... ... 624.5
Pro forma net debt(?) . .. .. .. ... 586.0
Pro forma cash interest expense® . ... ... ... 88.4
Ratio of pro forma total debt to Adjusted Swissport EBITDA® . ...................... 5.7x
Ratio of pro forma net debt to Adjusted Swissport EBITDA®® ... ... .............. 2.8x
Ratio of Adjusted Swissport EBITDA to pro forma cash interest expense®® .. ........... 2.4x

(O]

()

(3)

“4)

(5)
(6)

()]
®)

©)

The new restricted group is comprised of the New Parent Guarantor and its restricted subsidiaries under the
New Indentures. Excludes Unrestricted Subsidiaries.

Pro forma senior secured debt is total senior secured indebtedness assuming that all outstanding Existing
Senior Secured Notes are exchanged for New Senior Secured Notes in the Exchange Offer and the Term
Loan B Facility has been reduced to €460.0 million.

Pro forma aggregate principal balance of the New Senior Notes assuming that all outstanding Existing
Senior Notes are exchanged for New Senior Notes in the Exchange Offer.

Other existing debt and minority shareholder loans (pro forma for €20 million HNA loan converted into
equity in April 2017) for working capital purposes, warehouse construction and equipment purchases at
Unrestricted Subsidiaries.

Finance leases primarily related to equipment.

Pro forma cash and cash equivalents is defined as cash and cash equivalents assuming that all outstanding
Existing Senior Secured Notes are exchanged for New Senior Secured Notes in the Exchange Offer and the
Term Loan B Facility has been reduced to €460.0 million. Excludes cash held by the Unrestricted
Subsidiaries. Pro forma cash and cash equivalents includes €518 million from the €718 million equity
received in cash from HNA Group in April 2017 which is intended to be used in full or in part to help
finance selected acquisitions in key existing markets as well as strategic locations, and excludes €43.0
million of restricted cash of restricted subsidiaries comprising cash deposits for existing bank guarantees,
performance-related bonds and other short-term bank deposits that we are required to maintain in lieu of
bank guarantees.

Pro forma net debt is defined as pro forma total debt less pro forma cash and cash equivalents.

Pro forma cash interest expense represents the annual interest expense that would be incurred on the pro
forma total debt assuming no change to the TLB margin.

Adjusted Swissport EBITDA as presented here differs from the definition of “Consolidated EBITDA”
contained in “Description of the New Senior Secured Notes” and “Description of the New Senior Notes” and
other financing documents of our group. See reconciliation of Adjusted Swissport EBITDA in footnote (9)
of the table above in “—Other Financial Data.”
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Operational Data

Ground handling data

Total turnarounds serviced (millions) ...............

Cargo handling data
Total tons handled (million tonnes)

Other

Total Net Contract Wins (EUR million) .............

Year ended Three months ended
December 31, March 31,
2014 2015 2016 2016 2017
2.3 2.3 2.2 0.5 0.5
4.1 4.1 4.3 1.0 1.1
76.9() 84.8M 65.8 22.2 21.3

(M These two figures were originally reported in Swiss francs. For your convenience, these figures have been
translated from Swiss francs to euros at the average month-end exchange rate of EUR 1 = CHF 1.214022218
for 2014 and EUR 1 = CHF 1.07450053 for 2015.
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RISK FACTORS

Your decision to invest in the New Notes involves substantial risks, and you should consider carefully the
following risk factors and all information contained in these Listing Particulars. Additional risks and
uncertainties of which we are not aware or that we believe are immaterial may also adversely affect our
business, financial condition, liquidity, results of operations or prospects. If any of these events occurs, our
business, financial condition, liquidity, results of operations or prospects could be materially and adversely
affected, the New Issuer may not be able to pay interest or principal on the New Notes when due and you could
lose all or part of your investment.

These Listing Particulars also contain forward-looking statements that involve risks and uncertainties. Our
actual results may differ materially from those anticipated in these forward-looking statements as a result of
various factors, including the risks described below and elsewhere in these Listing Particulars.

Risks Relating to the Industry and our Business

The aviation industry is highly susceptible to adverse economic developments, which may result in a decline in
the demand for flights and consequently a decline in the demand for airline services.

The worldwide aviation industry is susceptible to adverse economic developments, with weak or negative
economic growth or economic shocks often having a significant effect on the airline industry. Adverse economic
conditions tend to reduce the number of business and leisure travelers as well as the volume of cargo being
shipped by air. Since our customers consist predominantly of passenger airlines and freight carriers, the overall
condition of the airline industry has a substantial impact on our business. Generally, when economic factors
adversely affect the airline industry, they tend to reduce the overall demand for airline services, including
maintenance and repair and cargo handling, causing downward pressure on pricing and increasing the credit risks
associated with doing business with airlines. Such price pressure typically extends along the entire value chain,
including the prices we can charge for ground handling, cargo handling, maintenance, fueling and other specialty
services that we provide to our customers. All of these effects exacerbate the negative impact of reduced demand
for our services on our business, results of operations and financial condition.

In particular, the global aviation industry, in common with nearly all industries, was adversely affected by
the financial crisis which occurred in 2008 and 2009, and led to a worldwide economic crisis, the after-effects of
which lasted for many years and are still continuing in some economies. Demand for air cargo transport
decreased considerably from mid-2008 to mid-2009, resulting in a significant decrease in utilization of cargo
handling services, before demand began to improve again in 2010. More recently, continued volatility in world
markets and fiscal austerity measures, particularly in Europe, have resulted in slower economic growth and, in
some countries, a possible return to recession. This is particularly the case across many leading emerging market
economies such as Russia and Brazil, both of which have seen significant worsening in both their current
economic situation and outlook. Any sustained decline in passenger traffic could lead to closure of certain routes
by airlines, thereby reducing the number of flights and in turn negatively affecting the demand for our ground
handling services. The uneven nature of economic growth worldwide has also led to shifting trade patterns,
reducing demand for cargo transportation in certain markets. If current conditions deteriorate, including in certain
emerging markets, and, in particular, China, or if an economic crisis re-occurs, it could negatively affect the
demand for ground handling and cargo handling services, which would have an adverse effect on our business,
financial condition and results of operations.

Increasing price pressure from airlines can have a significant adverse effect on us.

In addition to a decline in passenger traffic and demand for cargo shipment, and consequently a decline in
the demand for airline services, economic volatility typically causes our customers to seek ways to cut costs. One
way in which our airline customers have sought to reduce their costs is by reducing the amount they spend on
outsourced ground handling services, including the services that we provide. As a result of the on-going
uncertain economic climate, certain of our customers have sought to renegotiate lower prices for our services,
both under existing contracts and when our contracts are up for renewal. This trend could continue or even
intensify in the future, which could lead to a drop in profitability or result in losses. In addition, the measures we
have taken to optimize income by adjusting prices and reducing operating costs may not be successful if market
conditions change. All of these factors could have a material adverse effect on our business, financial condition
and results of operations.
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We face high levels of competition in the airport services industry generally and at many of the airports at
which we operate.

The airport and aviation services industry and the markets for our products and services are extremely
competitive, and we face competition from a number of sources. The decision to opt for an outsourced provider
for ground handling, cargo handling, maintenance, fueling and other specialty services that we provide is often
based on the circumstances and strategic plans of a particular potential customer, which we cannot necessarily
influence with our value propositions. Our competitors include various well-capitalized companies, which offer a
broad range of services (including food catering), a large number of smaller, specialized companies and
subsidiaries established by major airlines or the airport operators themselves to provide certain services. The
level of competition in our markets depends primarily on the number and size of the other airport services
providers operating at the airports at which we operate. At some of these airports, the service market is highly
competitive and we compete against a number of operators. In addition, there is a trend in the industry of certain
passenger handling services, including check-in and boarding services, becoming automated. There is a risk,
therefore, that we will face competition in these areas from specialist technology companies, who will be able to
provide such automated services to airports and put pressure on our market share. There can be no assurance that
competitive pressures will not materially change and adversely affect our business, financial condition or results
of operations.

If a significant number of our existing airline customers or one or more of our larger airline customers were
to begin purchasing the services we currently provide to them from our competitors or were to self-handle their
ground support operations and other aviation services, our cash flows, financial condition and results of
operations could be adversely affected. In addition, if the level of competition we face increases significantly, our
business, financial condition and results of operations could be adversely affected.

An increase in the number of low-cost carriers could lead to a reduction in our profit margins.

The airline industry has seen a trend in the increase in the number of operators, and frequency of flights, of
low-cost carriers, including carriers such as Ryanair and easyJet. Low-cost carriers seek to reduce costs by
simplifying the services they offer. Therefore, they often have fewer ground handling needs, which means we
may not be able to offer the full range of our services to them. If this trend continues, and if we do not adequately
adapt to this trend by adapting our cost base to match it, or if the low-cost carriers’ focus on cost-paring leads to
excessive pricing pressure on the services provided by us, then there could be a material adverse effect on our
business, financial condition or results of operations.

The aviation industry faces competition from alternative means of transportation, in particular rail travel.

High-speed trains offer an alternative form of transport on many routes that have traditionally been served
by airlines. With the opening of additional high-speed train routes, particularly within Europe, competitive
pressure from railway operators will increase. The further loss of air passengers to rail transport could have a
material adverse effect on our business, financial condition and results of operations. In addition, certain
European countries are supporting the expansion of rail transport, particularly in the high-speed sector. It is
possible that rail transport will receive more support at the European Union and/or national level in the future.
This support could result from direct or indirect subsidies for rail travel or other direct or indirect discrimination
against air travel (for example, due to changes in tax or environmental laws and regulations), and could have a
material adverse effect on our business, financial condition and results of operations.

Deregulation of airports and airline service operators could negatively affect our business.

The airline services industry has traditionally benefited from strict public regulation of access to airports and
airline service operators. Although the cargo handling sector in Europe has been fully open to competition since
1999, ground handling activities, from which we generate the majority of our revenue, are still protected at many
airports. Recently, airports and the airline service industry have been subject to increased deregulation, which
opens up the possibility of an increased number of market participants which may increase competition and force
downward pressure on the fees we can charge for our services. Such a decrease in the fees we are able to charge
for our services may have a material adverse effect on our business, financial condition and results of operations.

Terrorist attacks, threats of attacks, geopolitical instability, epidemics, threats of epidemics, natural calamities
or other “Acts of God”” may unexpectedly disrupt our operations and revenues.

Any attack, military action, threat of an attack, epidemic or perception that an epidemic could occur could
have a negative impact on the number of airline passengers, the availability of airports and the state of the

—29_



aviation industry as a whole and could therefore have a material adverse effect on our business, financial
condition and results of cargo volumes operations. Our ground handling services business is especially exposed
to the risk of airport closures and variations in passenger volumes as a result of unexpected events. For example,
as a result of a terrorist attack in March 2016, the Brussels Airport sustained significant damage. It took several
weeks before the airport was able to reopen at full capacity, which had a negative impact on our operations in
Belgium and on our financial results.

Terrorism and war (and the increasing threat of terrorism and war) and civil/political strife may also
contribute to a fear of travelling by air, or visiting particular destinations, resulting in a potentially significant fall
in demand for air travel and correspondingly cause an adverse impact on our business. We are particularly
exposed to this risk due to our growing presence in developing countries, where the risk of a terrorist attack and
civil/political unrest is comparably higher. Similarly, the outbreak of any contagious disease with
human-to-human airborne or contact propagation effects that escalates into a regional or global pandemic may
have an adverse impact on all airlines that operate to/from the affected areas/regions. Our business would be
adversely affected even though international and national response plans to address such events have been
developed or are in development.

Other natural disasters such as earthquakes, volcanoes, floods or tsunamis may devastate destinations and
significantly reduce travel to those areas for a period of time thereby causing our business to be adversely
affected. We cannot give any assurance that natural calamities will not have a material adverse effect on our
business, financial condition and results of operations in the future.

The occurrence of such events, or civil unrest in a country, may also result in the closure or restriction of
access to airspace or airports. Given that our services depend on the availability of these facilities, our cash
flows, financial condition and results of operations could be adversely affected by the occurrence of such events.
If an airport at which we carry out a significant portion of our business were to be shut down, nationalized or
experience a catastrophic property loss as a result of terrorism, war, natural disaster, political instability or other
events, we could face financial losses and a significant and potentially permanent disruption to our business.
Even after the airport resumes operations, we may be unable to win back lost business or re-establish our market
share in the affected region.

Unusual or extreme weather conditions may unpredictably disrupt our operations and revenues, and we may
not be able to remedy any negative incidents caused or precipitated by such weather conditions.

The aviation sector is exposed to the impact of unexpected or unusually extreme weather conditions, which
can result in disruption to timetables and fall in passenger demand and as a result decreased demand for certain
ground-handling services offered by us. For example, unusually mild winter weather conditions in 2014 resulted
in a significant decrease in our revenues from de-icing activity compared to budget forecasts. Disruptions to
aircraft timetabling due to extreme weather conditions can also have a knock-on effect on a ground-handler’s
ability to fully service its clients.

Other weather related disruptions that had an adverse impact on our operations were, for example, Hurricane
Sandy in October 2012, which led to the closure of airspace and airports along the U.S. East Coast causing,
amongst other things, La Guardia Airport in New York to be flooded almost completely, and the extreme winter
storms (blizzards) in the United States caused by an unusual shift in the polar vortex in late January 2016, which
led to airports and air traffic being shut down for several hours or days because of the heavy snowfall, very low
temperatures and high wind speeds. In