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ASSURANT

$975,000,000

Assurant, Inc.

OFFER TO EXCHANGE UP TO $500,000,000

5.625% SENIOR NOTESDUE 2014 FOR ANY AND ALL OUTSTANDING
5.625% SENIOR NOTESDUE 2014

OFFER TO EXCHANGE UP TO $475,000,000

6.750% SENIOR NOTESDUE 2034 FOR ANY AND ALL OUTSTANDING
6.750% SENIOR NOTES DUE 2034

We are offering to exchange up to $500,000,000 of our new 5.625% Senior Notes due 2014, which are referred t
as the “2014 exchange notes,” for up to $500,000,000 of our existing 5.625% Senior Notes due 2014, which are
referred to as the “ 2014 restricted notes,” and up to $475,000,000 of our new 6.750% Senior Notes due 2034, which
arereferred to as the “ 2034 exchange notes,” for up to $475,000,000 of our existing 6.750% Senior Notes due 2034,
which are referred to as the “ 2034 restricted notes.” The 2014 exchange notes and the 2034 exchange notes are referrex
to collectively as the “exchange notes,” and the 2014 restricted notes and the 2034 restricted notes are referred to
collectively as the “restricted notes.” We refer to the restricted notes and exchange notes collectively as the “ notes.”
The terms of each series of exchange notes are identical to the terms of the corresponding series of the restricted notes,
except that the exchange notes have been registered under the Securities Act of 1933 and the transfer restrictions and
registration rights relating to the restricted notes do not apply to the exchange notes.

To exchange your restricted notes for exchange notes:
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» you arerequired to make the representations described on page 185 to us and

e you must complete and send, or otherwise be bound by, the letter of transmittal that accompanies this
prospectus to the exchange agent, SunTrust Bank, by 5:00 p.m., New Y ork City time, on June 14, 2004.

Y ou should read the section called “ The Exchange Offer” for further information on how to exchange your
restricted notes for exchange notes.

Each broker-dealer that receives exchange notes for its own account pursuant to the exchange offer must
acknowledge that it will deliver a prospectus in connection with any resale of such exchange notes. The letter of
transmittal states that by so acknowledging and by delivering a prospectus, a broker-dealer will not be deemed to admi
that it isan “underwriter” within the meaning of the Securities Act of 1933. This prospectus, as it may be amended or
supplemented from time to time, may be used by a broker-dealer in connection with resales of exchange notes recelive
in exchange for restricted notes where such restricted notes were acquired by such broker-dealer as aresult of market-
making activities or other trading activities. We have agreed that, starting on the expiration date (as defined herein) anc
ending on the close of business 180 days after the expiration date, we will make this prospectus available to any brokel
dealer for use in connection with any such resale. See “Plan of Distribution.”

YOU SHOULD CAREFULLY CONSIDER THE RISK FACTORS ON PAGE 16 OF THISPROSPECTUS
BEFORE PARTICIPATING IN THE EXCHANGE OFFER.

NEITHER THE SECURITIESAND EXCHANGE COMMISSION NOR ANY STATE SECURITIES
COMMISSION HAS APPROVED OR DISAPPROVED OF THE SECURITIESTO BE ISSUED IN THE
EXCHANGE OFFER OR PASSED UPON THE ADEQUACY OR ACCURACY OF THISPROSPECTUS.
ANY REPRESENTATION TO THE CONTRARY ISA CRIMINAL OFFENSE.

May 13, 2004
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Y ou should rely only on the information contained in this prospectus. We have not authorized any other
person to provide you with information that is different from that contained in this prospectus. We are offering
to sell and seeking offersto buy these notes only in jurisdictions wher e offersand sales are per mitted. The
information contained in this prospectusisaccurate only as of the date of this prospectus, regardless of the time
of delivery of this prospectusor of any sale of the notes.

In this prospectus references to the “ Company,” “Assurant,” “we,” “us’ or “our” refer to Assurant, Inc., a
Delaware corporation, and its subsidiaries and its predecessor, Fortis, Inc., a Nevada corporation. Unless the context
otherwise requires, references to (1) “Assurant, Inc.” refer solely to Assurant, Inc., a Delaware corporation, and not to
any of itssubsidiaries, (2) “Fortis, Inc.” refer solely to Fortis, Inc., aNevada corporation, and not to any of its
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subsidiaries, and (3) “Fortis’ refer collectively to Fortis N.V., a public company with limited liability incorporated as
naamloze vennootschap under Dutch law, and Fortis SA/NV, a public company with limited liability incorporated as
société anonyme/ naamloze vennootschap under Belgian law, the ultimate parent companies of Fortis Insurance N.V.,
our largest stockholder. Unless we specifically state otherwise or the context otherwise requires, al references to
shares outstanding after our initial public offering and percentage ownership after our initial public offering, reflect
(1) changes that took place in connection with the merger for the purpose of redomestication that occurred on
February 4, 2004, including the exchange in the merger of each share of Class A Common Stock of Fortis, Inc. for
10.75882039 shares of Common Stock of Assurant, Inc., (2) the automatic conversion of the shares of Class B
Common Stock and Class C Common Stock issued in the merger in accordance with their terms simultaneously with
the closing of our initial public offering, which occurred on February 10, 2004, into an aggregate of 25,841,418 shares
of Common Stock of Assurant, Inc. for al of the outstanding shares of Class B Common Stock and Class C Common
Stock based on the public offering price of our common stock, (3) the issuance by us of 32,976,854 shares of Commor
Stock of Assurant, Inc. to Fortis Insurance N.V. simultaneously with the closing of our initial public offering in
exchange for the $725.5 million capital contribution referred to under “ Corporate Structure and Reorganization” based
on the public offering price of our common stock, and (4) the issuance by us of an aggregate of 68,976 shares of
Common Stock of Assurant, Inc. to certain of our officers pursuant to stock grants made on the closing of our initial
public offering and to certain of our directors
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pursuant to stock grants made on February 4, 2004. For your convenience, we have provided a glossary, beginning on
page G-1, of selected insurance and reinsurance terms.

Neither the Securities and Exchange Commission, any state securities commission nor any other regulatory
authority, has approved or disapproved the notes nor have any of the foregoing authorities passed upon or endorsed the
merits of this offering or the accuracy or adequacy of this prospectus. Any representation to the contrary isacriminal
offense.

In making an investment decision, prospective investors must rely on their own examination of the Company and
the terms of the offering, including the merits and risks involved. Prospective investors should not construe anything ir
this prospectus as legal, business or tax advice. Each prospective investor should consult its own advisors as needed to
make its investment decision and to determine whether it islegally permitted to exchange the notes under applicable
legal investment or similar laws or regulations.

This prospectus contains summaries believed to be accurate with respect to certain documents, but referenceis
made to the actual documents for complete information. All such summaries are qualified in their entirety by such
reference. Copies of documents referred to herein will be made available to prospective investors upon request to us.
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SUMMARY

This summary highlights information contained elsewhere in this prospectus and may not contain all of the
information that may be important to you. Although this summary highlights important information about us and what
we believe to be the key aspects of this offering, you should read this summary together with the more detailed
information and our financial statements and the notes to those financial statements appearing elsewherein this
prospectus. You should read this entire prospectus carefully, including the “ Risk Factors’ and “ Forward-Looking
Statements’ sections before making an investment decision.

OUR COMPANY
Overview

We pursue a differentiated strategy of building leading positions in specialized market segments for insurance
products and related services in North America and selected other markets. We provide:

creditor-placed homeowners insurance;

»  manufactured housing homeowners insurance;

e debt protection administration;

*  credit insurance;

* warranties and extended service contracts;

e individual health and small employer group health insurance;
*  group dental insurance;

*  group disability insurance;

* group lifeinsurance; and

*  pre-funded funeral insurance.

The markets we target are generally complex, have arelatively limited number of competitors and, we believe,
offer attractive profit opportunities. In these markets, we leverage the experience of our management team and apply
our expertise in risk management, underwriting and busi ness-to-business management, as well as our technological
capabilities in complex administration and systems. Through these activities, we seek to generate above-average
returns by building on specialized market knowledge, well-established distribution relationships and economies of
scale.
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Asaresult of our strategy, we are aleader in many of our chosen markets and products. We have leadership
positions or are aligned with clients who are leaders in creditor-placed homeowners insurance based on servicing
volume, manufactured housing homeowners insurance based on number of homes built and debt protection
administration based on credit card balances outstanding. We are also aleading writer of group dental plans sponsored
by employers based on the number of subscribers and based on the number of master contracts in force and the largest
writer of pre-funded funeral insurance measured by face amount of new policies sold. We believe that our leadership
positions give us a sustainable competitive advantage in our chosen markets.

We currently have four decentralized operating business segments to ensure focus on critical activities close to our
target markets and customers, while simultaneously providing centralized support in key functions. Our four operating
business segments are: Assurant Solutions, Assurant Health, Assurant Employee Benefits and Assurant PreNeed. Each
operating business segment has its own experienced management team with the autonomy to make decisions on key
operating matters. These managers are eligible to receive incentive-based compensation based in part on operating
business segment performance and in part on company-wide performance, thereby encouraging strong business
performance and cooperation across all our businesses. At the operating business segment level, we stress disciplined
underwriting, careful analysis and constant improvement and product redesign. At the corporate level, we provide
support services, including investment, asset/liability matching and capital management, leadership development,
information technology support and other administrative and finance functions, enabling the operating business
segments to focus on their target markets and distribution relationships while enjoying the economies of scale realized
by operating these businesses together. Also, our overal strategy and financial objectives are set and continuously
monitored at the corporate level to ensure that our capital resources are being properly alocated.

Our Assurant Solutions segment, which we began operating with the acquisition of American Security Group in
1980, provides specialty property solutions and consumer protection solutions. Specialty property
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solutions primarily include creditor-placed homeowners insurance (including tracking services) and manufactured
housing homeowners insurance. Consumer protection solutions primarily include debt protection administration, credi
insurance and warranties and extended service contracts. Our Assurant Health segment, which we began operating
with the acquisition of Time Holdings, Inc. (now Fortis Insurance Company) in 1978, provides individual health
insurance, including short-term and student medical insurance, and small employer group health insurance. Most of the
health insurance products we sell are preferred provider organization (PPO) plans. In Assurant Employee Benefits,
which we began operating with the acquisition of Mutual Benefit Life Group Division (now Fortis Benefits Insurance
Company) in 1991, we provide employer- and employee-paid group dental insurance, as well as group disability
insurance and group life insurance. In Assurant PreNeed, which we began operating with the acquisition of United
Family Life Insurance Company in 1980, we provide pre-funded funeral insurance, which provides whole life
insurance death benefits or annuity benefits used to fund costs incurred in connection with pre-arranged funerals.

We have created strong relationships with our distributors and clientsin each of the niche markets we serve. In
Assurant Solutions, we have strong long-term relationships in the United States with six of the ten largest mortgage
lenders and servicers based on servicing volume, four of the seven largest manufactured housing builders based on
number of homes built, four of the six largest general purpose credit card issuers based on credit card balances
outstanding and five of the ten largest consumer electronics and appliances retailers based on combined product sales.
In Assurant Health, we have exclusive distribution relationships with leading insurance companies based on total
assets, through which we gain access to a broad distribution network and a significant number of potential customers,
as well as relationships with independent brokers. In Assurant Employee Benefits, we distribute our products primarily
through our sales representatives who work through independent employee benefits advisors, including brokers and
other intermediaries. In Assurant PreNeed, we have an exclusive distribution relationship with Service Corporation
International (SCI), the largest funeral provider in North America based on total revenues, as well as relationships with
approximately 2,000 funeral homes.

For the fiscal year ended December 31, 2003, we generated total revenues of $7,066 million and net income of
$186 million. For the year ended December 31, 2002, we generated total revenues of $6,532 million, net income befor
cumulative effect of change in accounting principle of $260 million and net loss of $1,001 million (after giving effect
to a cumulative change in accounting principle of $1,261 million). As of December 31, 2003, we had total assets of
$23,728 million, including separate accounts. For the fiscal years ended December 31, 2003 and ended December 31,
2002, respectively, we had total revenues of $2,678 million and $2,401 million in Assurant Solutions, $2,091 million
and $1,912 million in Assurant Health, $1,450 million and $1,455 million in Assurant Employee Benefits and
$722 million and $727 million in Assurant PreNeed.

Competitive Strengths
We believe our competitive strengths include:

» Leadership Positionsin Specialized Markets. We are a market leader in many of our chosen markets, and we
believe that our leadership positions provide us with the opportunity to generate high returns in these niche
markets.
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» Strong Relationships with Key Clients and Distributors. As aresult of our expertise in business-to-business
management, we have created strong rel ationships with our distributors and clients in each of the niche markets
we serve. We believe these rel ationships enable us to market our products and services to our customersin an
effective and efficient manner that would be difficult for our competitors to replicate.

 History of Product Innovation and Ability to Adapt to Changing Market Conditions. We are able to adapt quickl
to changing market conditions by tailoring our product and service offerings to the specific needs of our clients.
By understanding the dynamics of our core markets, we design innovative products and services to seek to
sustain profitable growth and market leading positions.

 Disciplined Approach to Underwriting and Risk Management. We focus on generating profitability through
careful analysis of risks, drawing on our experience in core specialized markets and

2
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continually seeking to improve and redesign our product offerings based on our underwriting experience. In
addition, we closely monitor regulatory and market developments and adapt our approach as we deem necessary
to achieve our underwriting and risk management goals.

» Prudent Capital Management. We focus on generating above-average returns on arisk-adjusted basis from our
operating activities. We believe we have benefited from having the discipline and flexibility to deploy capital
opportunistically and prudently to maximize returns to our stockholders. We invest capital in our business
segments when we identify attractive profit opportunitiesin our target markets and also take a disciplined
approach towards withdrawing capital when businesses are no longer anticipated to meet our expectations.

 Diverse Business Mix and Excellent Financial Strength. We have four operating business segments, which are
generaly not affected in the same way by economic and operating trends. Our domestic operating insurance
subsidiaries have financial strength ratings of A (“Excellent”) or A- (“Excellent”) from A.M. Best Company (A.
M. Best). Ratings of “A” and “A-" are the second highest of ten ratings categories and the highest and lowest,
respectively, within the category based on modifiers (i.e., A and A- are “Excellent”). Six of our domestic
operating insurance subsidiaries have financial strength ratings of A2 (“Good”) or A3 (“Good”) from Moody’s
Investors Service, Inc. (Moody’s). Ratings of “A2” and “A3” are the third highest of nine ratings categories and
mid-range and the lowest, respectively, within the category based on modifiers (i.e., Al, A2 and A3 are “Good”)
Seven of our domestic operating insurance subsidiaries have financial strength ratings of A (“Strong”) or A-
(*Strong”) from Standard & Poor’s (S&P). Ratings of “A” and “A-" are the third highest of nine ratings
categories and mid-range and the lowest, respectively, within the category based on modifiers (i.e., A+, A and A
are“Strong”). The Fitch financial strength rating for seven of our domestic insurance companiesis A (“ Strong”)
which isthe third highest of twelve rating categories and mid-range within the category based on modifiers (i.e.,
A+, A and A- are“Strong”). We believe our solid capital base and overall financial strength allow usto
distinguish ourselves from our competitors and continue to enable us to attract clients that are seeking long-term
financial stability.

» Experienced Management Team with Proven Track Record and Entrepreneurial Culture. We have atalented an
experienced management team both at the corporate level and at each of our business segments. Our
management team has successfully managed our business and executed our specialized niche strategy through
numerous business cycles and political and regulatory challenges.

Growth Strategy

Our objective isto achieve superior financial performance by enhancing our leading positions in our specialized
niche insurance and related businesses. We intend to achieve this objective by continuing to execute the following
strategies in pursuit of profitable growth:

» Enhance Market Position in Our Business Lines. We have been selective in developing our product and service
offerings and will continue to focus on providing products and services to those markets that we believe offer
attractive growth opportunities. We will also seek to continue penetrating our target markets and expand our
market positions by developing and introducing new products and services that are tailored to the specific needs
of our clients.
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» Develop New Distribution Channels and Strategic Alliances. Our strong, multi-channel distribution network
comprised of leading market participants has been critical to our market penetration and growth. We will
continue to be selective in developing new distribution channels as we seek to expand our market share, enter
new geographic markets and develop new niche businesses.

» Deploy Capital and Resources to Maintain Flexibility and Establish or Enhance Market Leading Positions. We
seek to deploy our capital and resources in a manner that provides us with the flexibility to grow internally
through product development, new distribution relationships and investments in technology, as well asto pursue
acquisitions. As we expand through internal growth and acquisitions, we intend to leverage our expertisein risk
management, underwriting and business-to-business management, as well as our technological capabilitiesin
running complex administration systems and support services.

3
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» Maintain Disciplined Pricing Approach. We intend to maintain our disciplined pricing approach by seeking to
focus on profitable products and markets and by pursuing a flexible approach to product design. We will
continue to pursue pricing strategies and adjust our mix of businesses by geography and by product so that we
can maintain attractive pricing and margins.

» Continue to Manage Capital Prudently. We intend to manage our capital prudently relative to our risk exposure
to maximize profitability and long-term growth in stockholder value. Our capital management strategy isto
maintain financia strength through conservative and disciplined risk management practices. We will also
maintain our conservative investment portfolio management philosophy and properly manage our invested asset:
In order to match the duration of our insurance product liabilities.

Risks Relating to Our Company

As part of your evaluation of our Company, you should take into account the risks associated with our business.
These risks include:

* Reliance on Relationships with Sgnificant Clients, Distributors and Other Parties. If our significant clients,
distributors and other parties with which we do business decline to renew or seek to terminate our relationships
or contractual arrangements, our results of operations and financial condition could be materially adversely
affected. We are also subject to the risk that these parties may face financial difficulties, reputational issues or
problems with respect to their own products and services, which may lead to decreased sales of products and
services.

 Failureto Attract and Retain Sales Representatives or Develop and Maintain Distribution Sources. Our sales
representatives interface with clients and third party distributors. Our inability to attract and retain our sales
representatives or an interruption in, or changes to, our relationships with various third-party distributors could
impair our ability to compete and market our insurance products and services and materially adversely affect our
results of operations and financial condition. In addition, our ability to market our products and services depends
on our ability to tailor our channels of distribution to comply with changes in the regulatory environment.

» Effect of General Economic, Financial Market and Political Conditions. Our results of operations and financial
condition may be materially adversely affected by general economic, financial market and political conditions,
including:

e insurance industry cycles;
* levelsof employment;
* levelsof consumer lending;

. levels of inflation and movements of the financial markets;

o fluctuationsin interest rates;
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*  monetary policy;
e demographics; and
* legislative and competitive factors.

» Failureto Accurately Predict Benefits and Other Costs and Claims. We may be unable to accurately predict
benefits, claims and other costs or to manage such costs through our loss limitation methods, which could have &
material adverse effect on our results of operations and financial condition if claims substantially exceed our
expectations.

» Changesin Regulation. Legislation or other regulatory reform that increases the regulatory requirements
imposed on us or that changes the way we are able to do business may significantly harm our business or results
of operationsin the future.

For more information about these and other risks, see “Risk Factors’ beginning on page 16. Y ou should carefully
consider these risk factors together with all the other information included in this prospectus.

4
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Assurant, Inc., was incorporated in October 2003. On February 4, 2004, we effectuated the merger of Fortis, Inc.
with and into Assurant, Inc. for the purpose of redomesticating Fortis, Inc. in Delaware. Assurant, Inc. isdomiciled in
Delaware and is the successor to the business, operations and obligations of Fortis, Inc. Our principal executive offices
are located at One Chase Manhattan Plaza, 41st Floor, New Y ork, New Y ork 10005. Our tel ephone number is 212-85¢
7000.
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Purpose of Exchange

The Exchange Offer

Expiration Date

Conditions of the Exchange
Offer

THE EXCHANGE OFFER

We sold the restricted notes in a private offering to qualified institutional buyers anc
outside the United States in reliance on Regulation S under the Securities Act of
1933 through Citigroup Global Markets Inc., Banc One Capital Markets, Inc.,
Morgan Stanley & Co. Incorporated and J.P. Morgan Securities Inc. (the “initial
purchasers’). In connection with that offering, we and the initial purchasers entered
into aregistration rights agreement dated as of February 18, 2004 (the “registration
rights agreement”) for the benefit of the holders of the restricted notes providing for
among other things, this exchange offer. The exchange offer isintended to make the
exchange notes freely transferable by the holders without further registration or any
prospectus delivery requirements under the Securities Act of 1933. See“The
Exchange Offer.”

We are offering to issue the 2014 exchange notes in exchange for alike principal
amount of your 2014 restricted notes. We are offering to issue the 2034 exchange
notes in exchange for alike principal amount of your 2034 restricted notes. We are
offering to issue the exchange notes to satisfy our obligations contained in the
registration rights agreement entered into when the restricted notes were sold in
transactions permitted by Rule 144A and Regulation S under the Securities Act of
1933 and therefore not registered with the SEC. The terms of the exchange notes
and restricted notes are identical in all material respects (including principal
amount, interest rate and maturity), except that the exchange notes are freely
transferable by holders and are not subject to any covenant regarding registration
under the Securities Act of 1933. See “The Exchange Offer — Terms of the
Exchange Offer; Period for Tendering Restricted Securities’ and “— Procedures fol
Tendering Restricted Notes.” The exchange offer is not conditioned upon any
minimum aggregate principal amount of restricted notes being tendered for
exchange.

The exchange offer will expire at 5:00 p.m., New Y ork City time, on June 14, 2004
unless extended (the “ expiration date”).

Our obligation to consummate the exchange offer is not subject to any conditions,
other than that the exchange offer does not violate any applicable law or SEC staff
interpretation and that each holder makes certain representationsto us. See “The
Exchange Offer — Conditions to the Exchange Offer.” We reserve the right to
terminate or amend the exchange offer at any time prior to the expiration date if,
among other things, there shall have been proposed, adopted or enacted any law,
statute, rule, regulation or SEC staff interpretation which, in our judgment, could
reasonably be expected to materially impair our ability to proceed with the
exchange offer.
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Procedures for Tendering Brokers, dealers, commercia banks, trust companies and other nominees who hold
Restricted Notes restricted notes through The Depository Trust Company (“DTC”) may effect
tenders by book-entry transfer in

6
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accordance with DTC’s Automated Tender Offer Program (“ATOP”). To tender
restricted notes for exchange by book-entry transfer, an agent’ s message (as definec
under “ The Exchange Offer — Book-Entry Transfer”) or a completed and signed
letter of transmittal (or facsimile thereof), with any required signature guarantees
and any other required documentation, must be delivered to th